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“The grace and rich finish of the “I selected the Fairfax pattern,” Mrs. “I decided on this new Dolly Madison 
Etruscan pattern are irresistible. I | Parker, prominent Washington so- __ pattern of Gorham Sterling because I 
think it extremely smart, too!” says ciety leader, tellsus, because] admire love the graceful sweep of its delicate 
Mrs. Cornetius DE Ronpe Dosker. _ its exquisite simplicity.” lines,” says Mrs. Kinostry. 
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020NS and Jewels Seen 


at the 


pring Weddings 


By Ima Thompson 


LOTHES and jewels for the spring weddings in- 
terest us particularly as they are the cream of the 
spring offerings. The gowns of brides and brides- 
maids represent the best of the formal mode, while the 
trousseau with their travel clothes, accesso- 
ries, hand bags and vanity cases are typical 
of the leading travel things of the season. 
Listed among the jewels planned for these 
spring weddings and wedding anniversaries 
are included the latest designs in handsome 
necklaces, a marvelous array of the new 
brooches, bracelets and wrist watches, all the 
smartest vanity pieces, as well as jewels for 
the men represented by the personal jewels 
worn by the ushers and the 
gifts to the ushers from 
the groom. 
Taking a charac- 
teristic spring 
wedding as 
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Jewels for the bride-specialize on brooches, pearl necklaces and on one-stone finger rings. 


our basis we find the bridal gown in an off-white crepe 
satin, cut on the Princess model tiered at the front and 
finished in a long train. Yellow and green makes the 
color scheme for the gowns of the matron-of-honor and 
the bridesmaids. 

A dark green is worn by the mother of the 
bride and the same green makes the velvet 
ribbon trimmings seen on the bridesmaids’ 
hats. 

The jewels for the bride include for her 
wedding day and her trousseau assemblage a 
wide range of beautiful pieces, starting with 
a pearl necklace, the gift from the groom and 
a huge corsage ornament, her father’s gift, to 
the smallest, but most per- 
fect tailored pin and 
dress accessories. 

In the illustra- 
tion showing 
the bride and 



















Trousseau accessories include new 


hand bag shapes 
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bridesmaid, the new arrangement for the veil is shown. 
This is a tight-fitting bonnet with a tiny upstanding 
pleat of the silk net. On either side a shower of tiny 
mother-of-pearl lilies forms a cluster over each ear. 
The neck of the gown is cut square and a single row of 
beautiful pearls is the new medium length strand. The 
sleeve of her dress is left wide at the cuff, and the tiers 
of the skirt are pointed high at the front, a line that is 
repeated in the gown for the bridesmaid. The slippers 
for the bride and her attendants are all opera pumps 
and they are ornamented with 
tiny buckles of clustered 
pearls. 

The yellow used with the 
bridesmaid’s gown is a soft 
buff-tone in fine crepe. The 
basque is fitted after the 
princess line, but a narrow 
belt is added and the skirt is 
a full flounce of narrow plaits. 
The hat is a coarse plaited 
straw and the velvet band 
around the crown runs 
through the brim to be finished 
in rosettes and long streamers 
on either side. Jewels for the 
bridesmaid are chosen accord- 
ing to the desire of the bride 
and with her gift given pref- 
erence in making the note for 
the- ensemble. As this cos- 
tume is illustrated there is a 
necklace, a gem studded belt 
buckle, a small vanity case, 
bracelets and the slipper 
buckles from which the bride 
may choose her gift. 

The necklace worn with this 
costume has a neck-chain to 
blend with the outlines of 
the decolletage. The necklace 
pendant is one of the large 
new convertible pendant 
brooches, which may be worn 
as it is shown in this sketch 
or turned upside down and 
fastened by its pin to the 
shoulder of the gown. The 
neckchain is a diamond and 
platinum huissar pattern, 
while the pendant is an openwork plaque mounting with 
large topazes and small diamonds and pearls. 

The belt buckle is enamelled in the deep brown yellow 
to correspond with the buff of the gown material and 
set at the center with a square topaz. Topazes and dia- 
monds make the bracelet gems, gold forms the case of 
the little vanity box and a rosette of pearls makes the 
slipper buckle. 

The matron of honor wears a gown similar to the one 
chosen for the bridesmaids, but it is carried out in yel- 
low moire instead of the crepe and her jewels are cor- 
respondingly magnificent. During the spring the color 
schemes most favored for the wedding attendants are 
proving to be, besides the highly popular yellows and 
greens, various shades of pinks, the new soft gray-blues 
and orchid. 

The newest designs in wedding rings are those with 
the exceedingly deep carving in minutest lilies, orange 
blossoms or laurel leaves. They are exceedingly nar- 
row in width and they are matched by the band of the 
engagement ring. The single stone ring still holds 
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Princess model for the wedding gown in off-white 
satin and soft pastel tints in pleated crépe for the 
bridesmaids’ gowns 
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sway among the popular engagement ring patterns, 
Four of these are shown in the accompanying illustra- 
tions. For this quartette the leading gem shapes, a 
square, a wide rectangle, a narrow baguette and a mar- 
quise have been chosen. These large gems may be dia- 
monds, sapphires, or emeralds, while the smaller gems 
placed at the sides are diamonds for the colored gems 
and diamonds and pearls for the bezels of the diamond 
solitaire. : 

Also shown in this group of jewels are three of the 
new pearl necklace lengths. 
The first is after the form 
shown in the illustration of 
the bridal gown. The long 
necklace with the triple line 
of pearls has diamond plaques 
at the side and a single row of 
pearls at the back of the neck- 
lace. The shorter model is 
finished with a large diamond 
plaque to conform with the 
latest demands for this little 
throat fitting necklace form. 

The brooches and the chate- 
laine watch also shown in this 
illustration are designed from 
special order work which is 
being planned now as family 
gifts to three different brides. 
The large brooch with the 
baguettes diamonds in an 
octagonal frame hold a huge 
emerald, a family heirloom, 
which is to be put into the 
bride’s keeping. The second 
brooch holds a topaz and it is 
finished on either end by a 
cluster of diamond baguettes. 
The watch is an elaborate af- 
fair carried out in emeralds, 
diamonds and pearls on a 
platinum frame. The style is 
new and the form an individ- 
ual pattern, but this jewel 
also holds some famous fam- 
ily gems. 

Gifts for the bridesmaids as 
they have been chosen for 
weddings of the near future 
are shown in the accompany- 
ing illustrations. There is a cylinder of frosted plat- 
inum finished on either side with a carved jade and cir- 
cled about with a rounded line of black onyx for the 
latest design in vanity cases. It is finished with a clasp 
and a swinging tassel carried out in diamond-mounted 
platinum and black onyx. Two other vanity cases are 
shown at the right-hand side in the illustration, one 
with rows of pearls imbedded in a case of platinum fila- 
gree, is finished with a clasp of diamonds. The third 
vanity is a bag of satin to match the smoke-blue of the 
bridesmaids’ costumes. It swings from a bracelet of 
carved lapis which joins the bag mount by a platinum 
and lapis chain. 

The little wrist watch mounted on the silk cord has 
proved a favorite among bridesmaids’ gifts. Here, again, 
is a chance to repeat the costume color in the tone of 
the cord and in the enamel with which the watch case 
is mounted. Slipper buckles are being used with great 
frequency now that the strap slippers have given place 
to the simpler form. The slipper shown here is a Colon- 
(Continued on page 92) 
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A New Mode 


in Informal Jewels 


By Isabelle M. Archer 


from the exotic jewels favored by the wearers of 

daytime and evening negligee costumes. These jew- 
els are the outcome of several costume styles, beginning 
with pajama negligees and including the latest in garden 
costumes. 

For evening wear there are the handsome pajama cos- 
tumes and the brocaded negligees used for home dinners 
and as hostess gowns by those who are giving large, but 
informal affairs. For daytime wear we have negligees 
for the tea hour which include pajama suits 
and the more graceful dressing gowns of 
lace and chiffon. For outdoor wear these 
modern costumes include togs for the beach 
and now their latest variation, the large sun 
hat and gingham frock for wear on the porch 
and about the garden. 


Strom 't but surely, a new jewelry type is evolving 


N the accompanying illustrations are 

shown a typical handsome pajama suit, 
this may be used for an evening costume at 
a house party or as a hostess gown at din- 
ner. The coat is a combination of gold 
brocade and plain black satin, the brocade is 
used for the upper portion of the coat and 
it is threaded through with red and black. 
Black satin is used for the lower part of 
the sleeves and the skirt of the coat. The 
trousers show the peon motif taken from the 
Mexican costume and they are carried out 
in red satin with inserts of plaited black chif- 
fon at the sides. 
The jewels for 
wear with this 
costume include 
an extremely long 
necklace of huge 
beads carved from black onyx 
and red coral, bracelets and 
finger-rings and circle earrings, 
if they are becoming. 

For all of these house negli- 
gees there are matching bou- 
doir slippers, or extremely frail 
sandals. Brooches are seldom 
used with these costumes, but 
earrings, necklaces, rings and 
bracelets are always included 
in the jewelry ensemble. 

The negligee with the long 
trailing sleeves is carried out 
in satin for the coat, all-over 
lace for the overdress and an 
under-slip of plaited chiffon. 
The jewels show great pieces 
of carved rock crystal and rose- 
quartz. In color scheme these 
two costumes, the pajama suit 























Typical jewelry for the 
informal costumes 
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Pajama suit and negli- 
gée with long trailing 
sleeves 
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and this long trailing negligee 
show the opposite in tones for 
the pajamas are generally of 
most brilliant green and the 
graceful negligee in _ palest 
tints. Blends of lavender and 
blue have been used for this 
costume with créme for the lace 
overblouse. 

The illustrations give some 
typical pieces 
chosen for wear 
with these in- 
formal costumes. The finger ring is a large 
marquise diamond, flanked on either side 
with baguette emeralds, finished with a band 
of black onyx. The two pendant earrings 
follow different types; the first being a 
fringe design carried out in long narrow 
cylinders of fancy sapphires and finished 
with tassels of tiny pearls, while the second 
is a modernistic motif in black onyx, emer- 
alds and yellow topazes. 








Some suggestions for 
the new jewelry mode 


N interesting necklace is pictured here 
Ne with contrasted oval gems and inser- 
tions of diamond-mounted platinum plaques 
between the large beads. This necklace has 
added interest in its form for the double 
neck-chain is separated at the front to drop 
in two loops, one much longer than the other 
down the front of the dress. 

Wide bangles and flexible bracelets are 
great favorites with the wearers of these 
negligee costumes. The bracelet design 
shown in the illustration at the bottom of the 
page carries a handsome diamond plaque on 
a wide band of platinum mesh. The plaque is outlined in 
baguette emeralds, inlaid with a pave of round-cut dia- 
monds and set with a huge oblong-shaped ruby bordered 
on either side with baguette diamonds. 

Beside the two types shown, we have pajama costumes, 
featuring black velvet trousers and coats with variegated 
patterns in flat crépe; silver and gold lamé is used for the 
coat and crush girdle of a lace negligee; beach pajamas 
with gem-set jewelry to match shows-a complete coat 
blouse and trouser costume in modernistic pattern, while 
the simple Maude Miller garden costumes of flowered 
gingham and pompadour taffeta are accompanied by spe- 
cial jewelry designs in gold filigree, encrusted with faceted 
transparent gemstones. 


7. all-black note is here again in some startling 
jewelry of faceted black onyx. These all-black jewels 
feature especially bracelets and the choker necklaces. They 
come in pairs to match and in sets of three pieces. The 
black onyx is cut in odd sections and mounted in an en- 
crusted pattern to make an all-over design like a black 
mosaic outlined in silver wire. 
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The Recognized Authority of the Trade 




















A Controversy Over Time Zone Boundaries 


CONFLICT has arisen between Federal and 
A State authority over definition of the boun- 
daries of the standard time zones. Authority 
to fix the boundaries of the time zones was vested in 
the Interstate Commerce Commission by Congress in 
the “Act to Save Daylight and to Provide Standard 
Time for the United States,” approved March, 1919. 
The section of the law adopting daylight saving time 
in the summer months subsequently was repealed. 
Under the statute, as amended, the Commission has 
jurisdiction over the definition of the boundaries of 
the five standard time zones insofar as the operation 
of common carriers in interstate commerce and the 
conduct of Federal affairs are concerned. 

The North Dakota State Legislature has passed a 
law adopting, effective July 1, Standard Central time 
as the official and lawful time for all of that State. 
The substitution of Central time for Mountain time 
throughout North Dakota conflicts with the standard 
of time prescribed by the Federal Commission for 
observance in North Dakota generally west of the 
Missouri River and the line of the Minneapolis, St. 
Paul & Sault Ste. Marie Raiyway. 

As a result the Commission has ordered a hearing 
on the question whether the Commission’s orders 
defining the boundary line between the Central and 
Mountain time zones in North Dakota should be 
modified, in conformity with the legislative enact- 
ment, so as to include that portion of North Dakota 


THE JEWELERS’ 








May 23, 1929 


CIRCULAR 








and South Dakota now in the Mountain time zone 
within the Central time zone. The hearing will be 
held at Bismarck, N. D., on June 7 before Attorney- 
Examiner John T. Money of the Interstate Commerce 
Commission. 

Jewelers in the districts involved who are, in fact, 
the broadcasters and final arbiters as to what is the 
“right time” (whatever this is decided to be), have 
at least an academic interest in the controversy. 





The F. T. C. Investigation of Chain Store 
Methods 


HE latest reports from Washington last week 
fh indicated that but little headway has been made 

by the Federal Trade Commission in its investi- 
gation of chain store business methods and opera- 
tions. Out of a total of 7200 schedules sent to chain 
stores, 100 were returned in April. Follow-up let- 
ters are being sent out in an attempt to speed up the 
return of the schedules. 

Lack of cooperation from wholesalers still is evi- 
dent. One thousand letters pertaining to the sched- 
ules sent to wholesale dealers were received by the 
Commission in April. This showing is considered 
only fair by the Commission in view of the fact that 
12,000 questionnaires were mailed to wholesalers 
throughout the country. Some surprise is felt by 
the Commission that wholesalers have not not shown 
greater interest in the chain store investigation be- 
cause it is of the opinion that chain store competition 
has a vital bearing on the future of wholesale trade. 





Don’t Monkey with the Anti-Trust Laws 


OR over one-half century THE JEWELERS’ CIR- 

CULAR has stood four square against price cut- 

ting and illegitimate trade practices of any kind. 
We have deplored the lack of ethical standards shown 
by many short-sighted merchants, and have constant- 
ly urged the trade to bring about reforms that would 
put the jewelry business on a high and profitable 
basis. Our sentiment in this regard should be well 
known to the trade by this time, so we hope that our 
failure to cooperate with some of our subscribers 
who have urged us to help in putting over agree- 
ments to adhere to uniform repair lists and in or- 
ganizing opposition to certain trade practices, will 
not be misunderstood. Our refusal to participate 
has been based purely on the fact that as far as we 
can see the proposals made have been in clear viola- 
tion of our anti-trust laws, and as such would bring 
those who participated in conflict with the Federal 
Government, despite the laudable object of their pro- 
moters and the benefit that would ensue to the trade 
should their proposition be put into effect. 

It is unfortunate that but few of our merchants 
and manufacturers fully realize the scope and applic- 
ability of the Federal Anti-Trust laws as far as they 
relate to suppression of competition, or a combination 
to maintain or enhance prices. It has been repeated- 
ly held by the Supreme Court that the purpose of the 
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Sherman law is to maintain free competition in inter- 
state commerce, and that any concerted action by any 
combination of men that might or would cause di- 
rect or undue restraint of competition, falls within 
the condemnation of the act, and is unlawful. The 
Court has held that total suppression of the trade on 
a commodity is not necessary in order to render the 
combination one that can be classed in restraint of 
trade. If the combination limits or restrains the 
right of its members to transact business in the ordi- 
nary way or fix the total volume or extent of the 
dealing in a commodity, it will be held to come within 
the purview of the act. In 
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Desire for Jewelry Is Born in Mankind 


surplus in the average consumer’s earnings, 
when dealers in various industries are seeking to 
create a desire for their particular products, the 
jeweler has an outstanding advantage. He does not 
have to create the desire for his products, because it 
is already there, and it has been there for thousands 
and thousands of years. His business only is to 
cultivate this desire to an extent that it will become 
a purchasing force. Strange as it may seem, people 
in other lines of industry 


|: these days of struggle for a share of the small 





fact, any acts of a combi- 
nation of merchants that 
will restrain interstate 
commerce, or in any way 
divert the normal flow of 
a commodity from manu- 
facturer to consumer is 
prohibited, and it makes 
no difference whether 
such restraint of trade or 
influence on a community 
or industry is good or 
bad; we must not by either 
combination or agreement, 
curtail the outlets for a 
commodity or the volume 
of business done, or in 
any way enhance or main- 
tain prices. 

Whether the law is un- 
fair, unjust or inequit- 
able; whether or not it is 





A WORD OF APPRECIATION 


THE GorRHAM COMPANY 
Providence, R. I. 


* * * T want you to know as a silverware manu- 
facturer that we greatly appreciate the efforts 
which you are putting forth in THE JEWELERS’ 
CIRCULAR to encourage the sale of silverware. 

The cumulative effect of all activities of this 
character is bound to reflect itself in increased 
interest, which in turn will result in increased 
sales of sterling silverware. 

With kindest regards and best wishes, I am 


Sincerely, 


President and General Manager 


know the advantage that 
the jeweler has, often bet- 
ter than does the jeweler 
himself, and they wonder 
that he does not cultivate 
his opportunities to a 
greater extent. The pro- 
gressive jeweler is doing 
this and meeting with suc- 
cess, but the rank and file 
among the merchants, un- 
fortunately, ignore it and 
devote most of their effort 
for developing business to 
the price appeal. 

Some excellent advice 
was given by a speaker at 
the recent Michigan Re- 
tail Jewelers Convention, 
A. P. Johnson, of the 
Grand Rapids Publisher 
and Printer, who stressed 


E. C. Mayo, 








in accordance with the 

impression of the people as to what the law should 
prevent or permit, is beside the question. The law 
is there, and as interpreted by the Supreme Court 
we feel that any attempt to establish uniform lists or 
prices in the jewelry trade, such as was contained in 
the proposals referred to above, or any attempt to 
force manufacturers or distributors to comply with 
regulations limiting their output or outlet, comes 
within the purview of the act. 

Deeply as we sympathize with the objects of some 
of the propositions in which support was asked, we 
feel that in view of the Anti-Trust laws we must not 
only decline to aid in the movement, but must warn 
our leaders to be most careful in tieing up with the 
same by any agreement. If we can aid by getting 
facts as to costs that will help educate the ignorant 
merchant to make a profit and keep him from foolish- 
ly cutting prices we will do so gladly, but we cannot 
advise concerted action to make merchants charge 
uniform prices or even force them to make a profit 
on their merchandise. 

In all these matters we feel that the unfortunate 
experience of the California jewelers who attempted 
to suppress illegitimate competition some years ago, 
and the previous experience of the wholesalers who 
also ran up against a prosecution by the Department 
of Justice, should be kept in mind by all who seek 
to remedy trade evils by any but educational means. 


this point forcibly in a 
short address that should have been printed and car- 
ried home and studied by every merchant who heard 
it. He said: 


“Man and woman used jewelry before they had homes, 
before they wore clothes and long before the first piece of 
furniture was made. Has it ever occurred to you, when selling 
beautiful adornment, beautiful silver or anything in your line 
that will enrich the person or the home, that this age-old 
tradition can be used in every sale that you make? 

“The good furniture salesman nowadays is the man who sells 
his furniture in the big contemplation of its art, its useful- 
ness, its history and its value to the user. Likewise, it seems 
to me, with a much greater visible urge before the buyer, the 
dealer in jewelry can play upon man’s need of beauty, of 
adornment and pride of ownership. 

“T have often wondered why you men and women do not 
do all the business in the world, because you have such a tre- 
mendous background. When a woman comes into your store 
to buy something that will make her more attractive, she has 
an urge back of that transaction which extends far beyond the 
first known history. I wish there were a similar urge back 
of those who buy printing, and books, and catalogues. 

“Then there is your contribution to human progress. There 
is nothing that is more conducive to peace, to happiness, to 
advancement than the arts that beautify our surroundings, our 
possessions and ennoble our souls. And your business is pri- 
marily an art. If you take the art out of it, you will no longer 
have a business. If you abolished all the personal jewelry in 
this world, you would be starving the soul much more than 
the body. If you took out all that you sell to make the home 
beautiful, you would impoverish the spirit much more than you 
would impoverish the material lives of those who once pos- 
sessed it. 

“So many moralists have tried to tell the world that adorn- 
ment is empty; that gold and silver are the agencies of ma- 
terial sloth and that riches are closely akin to false pride. 


(Continued on page 92) 
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Note the quiet dignity of this clock display by T. & E. Dickinson & Co., high class jewelers of Buffalo, N. Y. 


(lock Merchandising 




















A La Mode 


By R. K. D. 


functions of T. and E. Dickinson & Co., Buffalo, N. Y. 
This 79-year-old institution, located at 618-620 Main 
St., in the very heart of the city’s commercial life, presents 
one of the finest jewelry appearances to be found. A two- 
story building, modern in every detail, 
Dickinson’s do as large a high class 


(("sineti merchandising constitutes one of the chief 


clocks on either side, projecting themselves upon the pros- 
pect’s time and attention. This is a point in the displaying 
of wall clocks that should be remembered, says Miss Amelia 
Heerdt, manager of Dickinson’s second floor. 

The next division of clocks is made up of the dozen or 
so hall clocks set against the pillars 
that are in the middle of the room and 


business in high class jewelry as any 
merchant in western New York. 

The first floor contains a lobby, two 
wide aisles, with a connecting aisle in 
the rear, in front of the firm’s offices, 
and displays of diamonds, jewelry, 
watches and silverware. Upstairs, on 
the second floor—which may be reached 
either by elevator or broad staircase, 
side by side—one finds glassware, 
china, novelties and clocks. 

This article is to be on clocks and 
clock selling, for Dickinson’s not only 
have the largest clock display in Buf- 
falo, but also do, perhaps, a larger clock 


Featuring Clocks 


TW HIS firm’s clock department is di- 
vided into three sections. One 
section is devoted to the banjo type 
of clock, another is devoted to hall 
clocks which also serve as part of 
the decorative scheme, and a _ third 
section shows clocks in an enclosed 
wall case which runs the full length 
of the room. 
ling clocks, office clocks, 
clocks and other types. 

A window display of clocks appears 
regularly every six weeks and _ is 
shown for several days. Simplicity is 
always the main characteristic of the 
display. A typical clock display made 
by the firm is illustrated on this page. 


French 


Here one finds travel- ° 


run the length of the second floor. 
While decorating the room in a most ar- 
tistic manner, they serve adequately 
their purpose, and that is TO SELL 
THEMSELVES. 

“Tt is a good plan,” says Miss Heerdt,. 
“to isolate hall clocks in this manner., 
Keep them away from each other and 
display them in settings that are as 
home-like as possible, and the chances 
are very good that they will be sold 
much quicker than if they are set more 
or less together and in settings that do 
not contain ‘atmosphere.’ ” 


HE third clock division of Dickin- 





business than most merchants through- 

out the country. It will be interesting, 

then, and of profit, we believe, to let you read something 
anent the Dickinson clock stock and this firm’s selling 
methods. 

The clock department, situated on the second floor, is 
divided into three sections. As one enters the second 
floor of Dickinson’s, from either the elevator or the stair- 
case, he sees a display of clocks, mostly of the banjo type, 
attracting him from the opposite wall. There are eighteen 
to twenty of these clocks and they are set sufficiently far 
apart as to afford a separate display of each clock. One 
clock can be inspected without the one next to it. or the 


son’s is to be found in a section of 
a very large enclosed wall case that runs the length of the 
room on the right as one leaves the elevator or ascends the 
stairs. This case is doubly attractive and useful inas- 
much as sections of it protrude a few feet from the case 
proper out on the main floor. Little booths are thus formed 
making for better display and increased sales. 

Clocks occupy the first section of this large wall case 
and three of its projecting “windows.” Here one finds 
traveling clocks, about fifty of them; office clocks, about 
$500 worth and mostly in bronze; upright clocks, repro- 
ductions, French time-pieces—a vast collection of some 











A typical window 

display of clocks 

by T. & E. Dick- 

inson, Buf falo, 
N.Y. 


Practically sixty 

per cent of Dick- 

inson’s clock sales 
are in one line 


200 clocks of all sizes, shapes and prices. The largest and 
most complete stock in western New York! 

These clocks represent five manufacturers’ lines. Prac- 
tically 60 per cent of Dickinson clock -sales are in one line 
which is well known. This make of clock has a greater 
appeal in that it is better known and better liked. It is 
better known to Buffalo and suburban people because it is 
advertised in a national manner more than any one other 
Dickinson line of clock merchandise. 


66 E use this one line,” says Miss Heerdt, “to act as 

a leader for our clock department. We believe it 
to be a good policy to have such an outstanding item. While 
in itself it does not detract from sales in other lines of 
clock merchandise, it is a means of creating more sales 
than would be possible had we not a leader, but items of 
equal value all throughout the department.” 

Thus we find Dickinson’s maintaining a large, complete 
stock—stock with a real leader and four lines to gather in 
all the remaining trade possible. We find Dickinson’s 
stock split up into three sections, and each section wel! 
displayed. 

Next we come to the salespeople and find that Miss 
Heerdt has three assistants. These four people do not 
confine their entire time and ability in the scheme of clock 
selling but take charge of all second-floor selling. They 
are kept busy, as Dickinson’s is a busy store. They find 
time, however, to learn all they can about clocks and clock 
selling. They find time, also, to keep the three divisions 
of the clock department in careful trim that a sale may not 
be lost through poor appearance of merchandise. 


UTSIDE of the 79-year reputation of the store, and its 
clock department, itself, the thing that most sells Dick- 
inson’s clocks are its window displays. A window display 
appears each six weeks and runs for a whole seven days. 
The effectiveness of these window displays is in their utter 
simplicity. Herewith is reproduced a typical window dis- 
play. You will see but five clocks set in a manner that is 
attractive. They are in a typical Dickinson “frame” that is 
high class and inviting to the eye and heart. 
Dickinson’s do very little newspaper advertising. Once 
a week, on Sunday, there appears in the two Buffalo news- 
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This one line is 

used as a leader 

for the clock de- 
partment 


People who for- 
merly spent $25 
for a clock, says 
the firm, will now 
spend $50 


papers copy of a very conservative nature. This is effec- 
tive in that it appears week after week. It does not be- 
come tiresome because its exclusive appearance merits a 
reading week after week. 

Dickinson’s indulge in no sales of any kind. It has no 
clock specials. It believes in straight merchandising— 
the getting of a good price for good merchandise. Dickin- 
son’s trade up, not down. There is but one price at this 
store at any time. 


sé JN selling,” says Miss Heerdt, ‘we believe in showing 

our best first; in using the cheaper merchandise to 
sell this best by comparison. The better merchandise a 
jeweler sells his customers, the more satisfied. they will 
be and the more successful he will eventually become. 

“Before we make any sale, we explain thoroughly the 
workings of the clock. We describe it in detail. We sell 
its beauty as well as utility. We tell of its wearing quali- 
ties. In line with the selling of other house and home fur- 
nishings, clocks should be sold to a great extent on their 
charm, their beauty, their appropriateness. Style is every- 
thing today and clocks have a style that should not be for- 
gotten in customer contacts.” 

Prices of Dickinson clocks run from $14 to $150 for 
mantel clocks, to $145 to $900 for hall clocks. The “best 
seller” in the upright division retails between $30 and $60. 
Reproductions vary in price from $20 to $50. These sell 
to quite a great extent at the holiday season, says Miss 
Heerdt. She strongly advises reputable jewelers to stock 
a few of these reproductions and have them on hand for 
the demand that is sure to come sometime during the sea- 
son. 

“We do an appreciable business among men,” says Miss 
Heerdt. “Approximately 20 per cent of our sales is to the 
masculine side of the house. Men are interested, however, 
practically solely in office clocks. We carry a large stock, 
mostly in bronzes to meet this demand. 


66 EOPLE are buying a better clock than they used 

to. In the past where one spent $25 for a clock, the 

same party will think nothing of spending $50 for some- 

thing appropriate in a time-piece. Better times are at 
(Continued on page 92) 
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The Trade Association in Business 





Address of Hugh P. Baker, Manager of the Trade Association Department of the 
United States Chamber of Commerce, at the Annual Convention of the Mary- 
land, Delaware and District of Columbia Retail Jewelers’ Assocta- 
tion at Washington, D. C., May 7 


were brought to the Maryland, Delaware and District 

of Columbia Jewelers’ Association at the Fifteenth 
Annual Convention in Washington, D. C., on Tuesday morn- 
ing, May 7, by Dr. Hugh P. Baker, manager of the Trade 
Association Department of the United States Chamber. On 
Monday President Frasier had referred to the research- 
educational work performed by the national chamber and 
had declared that the membership of the A. N. R. J. A. in 
the Chamber was a big assets. Dr. Baker pointed out that 
it is the A. N. R. J. A. and 
other trade associations and . : 


7: HE greetings of the National Chamber of Commerce 


chambers of commerce 
throughout the country that 
make up the national cham- 
ber and determine its pro- 
gram and policies. 

The road ahead for trade 
associations is much clearer 
today than ever before, ac- 
cording to Dr. Baker. As a 
well-organized and efficient- 
ly managed association, the 





stituent state organizations 
are in a position to travel 
that road in such a way that 
it will make for better busi- 
ness and sounder profits, said 
Dr. Baker. He declared that 
the trade association has 
come to stay in American 
business and that its solid- 
arity is evidenced by several 
factors. ma: 

First and of prime im- 
portance, by the newer attitude of the bankers of this 
country toward trade associations. Bankers are appar- 
ently deciding the credit to be extended in financing busi- 
ness activities more and more by a man’s ability to come 
together with his competitors in a trade association; to 
stand shoulder to shoulder with him in unified action that 
will bring better business; business that will build the 
industry soundly for the future. Another evidence, ac- 
cording to Dr. Baker, is the fact that there is no industry 
of importance in this country that does not now have a 
trade association. 

“The trade association has become not only a business 
man’s organization but a business organization,” Dr. 
Baker said. “The more we study trade association work, 
the more we meet with business men in their offices and 
at conventions and learn to know you and the construc- 
tive work you are doing through your association, the 
more apparent it becomes that the trade association is 
becoming an industry-wide corporation. 

“In the paying of dues into the A. N. R. J. A. through- 
out the country, you are investing in an industry-wide 
corporation and it is becoming clearer almost from day 


sounder profits. 


factors. 








The Trade Association 


The road ahead for trade associ- 
ations is much clearer today than ing 
ever before, according to Dr. Baker, 
who added that as a well organized 
and efficiently managed association 
the A. N. R. J. A. and its constituent 
A. N. R. J. A, and its con- || State organizations are in a position 
| to travel that road in such a way that 
| it will make for better business and 
| He declared that 
the trade association has come to 
stay in American business and that 
its solidarity is evidenced by several 


to day that these investments in association work can be 
made to give definite returns in services of a dollars and 
cents value. 

“If you and those like you in the more than a thousand 
other trade associations in the country would take the 
same interest in getting a return on the investment which 
you are making in your association, that you are taking 
in getting a return on the investment which you are mak- 
ing in stocks and bonds, there would be little question as 
to the effectiveness of the work of our trade association.’ 

The present tendency 
~ toward consolidation that is 
taking place in the jewelry 
industry, in common with 
other industries, was dis- 
cussed by Dr. Baker, in lead- 
up to the question 
whether industry is headed 
into a period when it will be 
faced with “trust busting” 
and other restrictive legis- 
lation such as it suffered in 


the ’90s. 
“It is time that we, as 
business men, give some 


thought to this matter,” said 
Dr. Baker. “It would ap- 
pear that trade associations 
as they are now developing, 
and if properly guarded in 
their growth, can be made a 
constructive force for the 
maintenance of industrial 
democracy. Working to- 
- gether in a legal and har- 

monious way, the trade asso- 
ciations of the country should be able to guide this de- 
velopment of mergers and combinations in business in 
such a way that the criticism of the public or further re- 
strictive legislation may be avoided. And you can co 
ordinate the work of your organization with other national 
organizations, not only in the industry in which you are 
interested as a whole but with business generally, to the 
end that American business should speak for itself soundly 
and effectively in what it has to accomplish in bringing 
about better business and sounder profits. 

“For the purpose of focusing thought and limiting dis- 
cussion it might be helpful to give a short definition of a 
trade association. What is your organization? Where 
are you headed? What are you getting out of your or- 
ganization? And are you sure of the future of your 
organization and its effect upon your business? 

“In answering the question as to ‘What is your organi- 
zation?’ it might be helpful to give a definition of a trade 
association in short form which we are suggesting as 
meeting the need of a clear definition. This is: ‘A trade 








association is an organization of business men in and 
serving an industry or a trade for mutually helpful ser- 
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yice and for better business.’ The phrase ‘and for better 
business,’ has been added to the definition of a trade asso- 
ciation because it is very certain that you wouldn’t be 
coming together here in these conventions, with all of 
the expense involved, unless there were very clearly in 
your mind the fact that you are investing in service from 
an organization that will bring you better business. And 
that is what our trade associations are in existence for 


today, to bring us better business on a sounder basis. 


‘6 YT should be of interest to bring up other questions 
which, if effectively answered, should help to empha- 
size the value of association work. You might well ask 
yourselves : ‘What values are accruing to my industry from 
the work of the association?’ And if you will stop to 
think, you will appreciate quickly that the things you are 
seeking to accomplish in your organization, the construc- 
tive activities outlined in your program, cannot be accom- 
plished satisfactorily unless there is reasonable confidence 
as between the members of your association, confidence 
in each other and in the association and its management. 
“And just in proportion to the way in which you can 
develop confidence in each other, you should get results, 
tangible results, that you have a right to expect from your 
organization; results that will indicate to you that you 
are getting a return on the investment which you are 
making in your association.” 

Dr. Baker referred to the service of the trade asso- 
ciation in the elimination of harmful and wasteful prac- 
tices making for unfair competition within the meaning 
of the law, or practices which are uneconomical and un- 
sound from a business point of view. This portion of Dr. 
Baker’s address had a direct application to the jewelry 
industry, inasmuch as representatives of that industry 
will meet June 5 at a trade practice conference in Chicago 
under the auspices of the Federal Trade Commission. 

“Industry is carrying a heavy burden of expense as a 
result of practices that have grown up easily and insidi- 
ously to the point where the industry has become the 
victim,’ said Dr. Baker. Referring to the forthcoming 
trade practice conference of the jewelry industry, he de- 
clared that the elimination of such bad practices as exist 
in the industry will be a fine constructive accomplishment. 
Passing on to other important trade association activi- 
a Dr. Baker referred particularly to association adver- 
ising. 

“We are learning gradually,” he said, “that advertising 
is but one phase of a trade extension campaign. There 
are other phases, possibly as important as advertising. 
We must be sure that an industry is ready for an adver- 
tising campaign. We must be sure that the industry, 
when the campaign is put on, knows what it is all about 
and is in position to take full advantage of the campaign. 
There is need for sound research, for sound educational 
work, that will make an industry in which an advertising 
campaign is to be carried on ready for it, and fully ready 
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to take advantage of it. And after the campaign is put 
on, there should be means whereby the advertising can 
be followed through to the ultimate consumer in the way 
of service and in other ways. 

“There is one final result of association work that 
should be referred to as it is evident that you are begin- 
ning to get this particular result in your industry. You 
come together here and discuss your common problem. 
You are meeting each other. You are meeting your com- 
petitor. You are seeing that after all the American busi- 
ness man is fundamentally honest; that he wants to do 
business on a sound basis; that. he doesn’t want to do 
business in ways that make for unfair practice, or prac- 
tices that are uneconomic or unbusinesslike. 

“And as you come together you are developing gradually 
an industry consciousness; you are appreciating the fact 
that you belong to an important industry. And your in- 
dustry is growing in importance from year to year. There 
is a great future before you as an industry, as a business; 
yet, a greater future is evident if you can develop out of 
this association work an industry consciousness—a feel- 
ing that no one business man in this group can live unto 
himself alone, can so carry on his business that he will 
not affect others in the larger industry to which he belongs. 


‘¢ YT is not only in meeting this new competition that 

we must get together, but it is increasingly evident 
that we have got to speak as a unit, not only in legislation 
and in contact with the public but in all of those other 
tangible activities which have been described. 

“An important result from the aggressive tangible ser- 
vice being carried on through your association is the de- 
velopment of a program not only for your business but 
for your industry as a whole. Out of this organized effort 
there is bound to come a clearer understanding of your 
problems, an understanding that it should make it easier 
for your business to speak for itself. And it is time that 
business men, through their trade association, should 
speak for themselves at Washington and elsewhere. And 
in speaking for themselves, business men are giving in- 
creasing evidence that they have put their business on a 
higher plane; that they are cleaning their own houses; 
and that in such a way that business is today serving the 
public more effectively than ever before. 

“From progress which you have already made in your 
organized effort, the years just ahead of your Association 
should see rapid developments of a character that should 
make it possible for you to pool your intelligence, your 
energy, and your money so as to realize more and more 
the goal of better business and business on a sounder 
profit. 

You have a great opportunity before you in your Asso- 
ciation work. You have a growing industry, and you can 
make it a more profitable industry; you can put your in- 
dustry on a sounder basis of satisfactory business as you 
make cooperation really effective through organized effort. 





A revival of this 
18th Century sil- 
verware type is 


ae —menes 





promised by some 
of our leading sil- 
versmiths 
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L.ducation the Most Essential 
Factor in_Advancement of 
Competent Craftsmen 


Christian Jakobb, Instructor of the Jewelry Commercial Art 
School, Urges the Necessity of Developing 


Better Jewelry Craftsmen 


an influence in human history. 

Let us glance, for a moment, at the history of 
jewelry from the earliest stage of civilization. True, 
there is no proof whatsoever of the beginning of jewelry 
making, but there is a sign that jewelry was adopted and 
worn by our savage ancestors before real civilization 
of mankind started. The old Assyrians, the Egyptians 
and.semi-nations made their jewelry in a fantastic man- 
ner, connecting it with sacred religious forms, mystic 
poetry and sentiments. There is an infinite number of 
legends and stories bound to the various happenings and 
history of precious stones and amulets. The pigeon blood 
red ruby, the golden lamb of Moses, the mystic power of 
emeralds and diamonds and deadly rings have all had their 
historic effect on the world. 

It is hardly 1000 years ago that the Christian civiliza- 
tion spread over Europe, when the Pope, Sylvester II, 
presented a barbarian monarch, Stephen the First, first 
King of Hungary, with an artistic jeweled crown. The 
many relics and clerical jewels, the beautiful examples 
of the silver and goldsmiths’ art, which are classified so 
brilliantly in all art museums, are impressive of the 
jewelry art. Do we realize that there was no art or 
culture in history not strictly combined with jewelry 
craftsmanship? Do we realize that jewelry was one of 
the chief factors in the culture and education of mankind? 

Being a jeweler myself, I am often absorbed in dreams 
of my trade—of what it has done for the benefit of 
mankind. I see in history from step to step how lit- 
erature has grown, how sentimental gifts, romantic 
happenings and great thoughts of poets have been in- 
fluenced by the art of jewelry. There is Faust, in the 
scene wherein the devil inspires the youthful lover to 
present Marguerite with jewels if he wishes to win her 
love; there is the simplest peasant who will present 
his selected love with something he thinks is the great- 
est expression of his affection to her, a ring. 

There is scarcely a person in the world who would not 
wear a piece of jewelry, the gift of some dear one. Such 
gifts are held in deep affection. 

Since jewelry holds such a high place in our senti- 
ments and in the industrial world, it is most appropri- 
ate that the Board of Education of the City of New 
York has established a school to cultivate one of the 
most interesting and most educational of trades—that 
of the making of jewelry. 

Most of our jewelers learned their trade in a factory, 
starting as apprentices. Yet, for many months, often 
years, they did little more than run errands, getting only 
an occasional glimpse of what the jewelers were doing, 
and I have seen many boys who have been in factories for 


if is a fact that jewelry has had from ancient times 
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two or three years 
who have but a 
primitive knowledge 
of the proper use of 
the tools in the mak- 
ing of jewelry 
mountings. 

It is only four or five weeks now since I took my posi- 
tion as instructor of the Jewelry Commercial Art School, 
but I can say that it is a joy to see the ambitious, intelli- 
gent boys grasp every opportunity to prove their fitness 
in the trade they have selected. Out of all of the stu- 
dents under my care, there is not one who has not shown 
progress within two or three days. Some of the young 
men have gone beyond my expectations in this short space 
of time. 

I have seen apprentices in jewelry who have been in 
factories for over a year and had not accomplished as 
much by their own efforts as these boys have within a few 
days. A number of the boys are even now executing their 
own designs in metal from the motifs that I have given 
them. Some of them have never before had a jig saw in 
their hands and are now piercing jewelry that would do 
credit to many jewelers at the bench. 


Christian Jakobb 


HEN I first began my work with the school we 

started under difficulties. A room had to be cleared 
and made ready before we could do any instructing. On 
the first day six students came for instruction, and I at 
once put the boys to work designing scarf pins from motifs 
which I furnished. In the next week the class had in- 
creased to nine regular attendants each day, and I had 
begun to give them quite a bit of designing, using as my 
fundamental motif the tulip leaf of Italian Renaissance 
form. From this they have advanced to designing rosettes 
in brooch and bar pin forms, and so interested have the 
boys become that they are now creating their own designs, 
and are often given the opportunity to work out their 
original conceptions in metal. 

We have installed 24 benches in one room in Public 
School No. 27, at 42d St. and Third Ave., New York, where 
the class is working, and through the Jewelry Crafts 
Association the room has been fully equipped as an up-to 
date jewelry factory. . 

Most of the boys who are now attending the school are 
devoting one day a week to the work, and the classes are 
in session from 9 to 12 in the morning and from 1 to 3 in 
the afternoon, five days a week. The remainder of their 
time they spend in the factories where they are employed, 
and already they are beginning to put into practical use 
the instruction which they have thus far received. It is 
encouraging to see the interest which they show in this 
work. Students are instructed at no expense to themselves. 
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Special Inducements 


N. DEHUY & SON, jewelers, of De 

e Land, Fla., opened a battle for a 
record breaking business during 1929 
with a selling drive, in which they gave 
reduced prices on the entire stock for a 
short period. 

“The day of sitting in the back room 
waiting for business to come has 
passed,” declares J. D. DeHuy. “Mer- 
chants in all lines have found it to their 
advantage to make special inducements 
to increase the popularity of their lines 
with the public. The jeweler is no ex- 
ception. The great influx of cheap im- 
ported jewelry has interfered with the 
sale of good merchandise in the past but 
that condition is being rapidly bettered 
as the people learn to recognize the dif- 
ference between the cheap jewelry and 
the fine examples of the goldsmith’s art. 
One of the big reasons for our sale at 
this time is to further acquaint the peo- 
ple of the surrounding territory with the 
quality of our merchandise, the moder- 
ate prices and the large assortment in 
all lines. Jewelry has always been in 
good taste and the time is here when 
the person without some jewelry is un- 
finished.”—J. W. 


* * * 


Advice from a Pioneer Jeweler 


‘¢6\7 ES,” remarked E. Gerson, diamond 

dealer and jeweler in the Title 
Guarantee building, Los Angeles, Cal., 
“Forty-nine years is a long time to look 
back on, yet on May 1, 1880, I began 
my career as a jeweler, in a small build- 
ing which stood where the magnificent 
Federal building now stands.” 

Mr. Gerson then became reminiscent. 
“I have been successful; very much so.” 
The reason? First by knowing what I 
was doing. By that I mean when I 
embarked in the business I determined 
to know every detail connected with 
jewelry and watchmaking. I used every 
minute of my time, both during work- 
ing hours and at leisure time to master 
the details of the business. I know now 
that I know the details; I can and do 
make nearly all of my fine mountings 
and settings. I only handle the best 
wares that are obtainable. 

“I aim always to have my display 
cases look different. Each time you 
come in here you will see a different 
display. Haven’t you noticed it?” he 
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porter admitted it was so. “I only show 
the best and I keep only the best. 

“Of course one of my sources of suc- 
cess is turnover of stocks; that’s the 
thing that spells success for any jeweler. 

“But the following reason is I believe 
the biggest and best necessity for suc- 
cess—squareness. By squareness I 
mean: ‘Don’t ever misrepresent goods; 
don’t advertise anything but the exact 
truth; don’t carry goods that it is neces- 
sary to misrepresent and, above all, be 
fair in your charges. The jeweler must 
make a profit but don’t be exorbitant.’ 

“T will say in conclusion,’ said the 
white-haired, gem merchant, “That I 
make my patrons my friends. I smile 
with them and I never lose my good- 
nature. Let any young man start in 
business and carry out these few details, 
and he is bound to succeed if he will add 
one more of my rules: ‘Always keep 
appointments and always be prompt. 
Do as you say you will.’ ”—L. W. 

* * * 


The Bride in Her Jewelry 
EWELERS with small windows may 
adopt the idea of using a miniature 
bride instead of a life-sized figure to dis- 
play jewelry. An attractive wax doll 
may be dressed in a bride’s costume and 
posed in a miniature setting. This may 
be made the central point of interest of 
the displays for a month without fear 
of its becoming commonplace. By dis- 
playing different items of jewelry for 
short periods, and changing them often 
the bride will continue to attract atten- 
tion, and may be made to advertise 
many items of jewelry and gifts during 
her reign in the window.—A. E. E. 
* * * 
Showing of Old Silver Helps to 
Sell New 


S a means of stimulating sales of 
sterling flatware and hollow ware, 
the jewelry firm of Faust & Landes, 728 
Hamilton St., Allentown, Pa., recently 
arranged an effective window setting, in 
which the silverware of Colonial days 
was contrasted with present-day pat- 
terns. A collector of old silver and an- 
tiques generously loaned a part of his 
collection to the store for exhibition pur- 
poses. One side of the window was 
given over to a display of old silver and 
pewter ware, an ancient piece of tapes- 
try forming a suitable background. 
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The merchandising ideas published on these 
pages are gathered together by our field 
editor in his travels around the country. 
Read them, file them, profit by them. 





By Harry R. Terhune 





The remaining half of the window 
featured flatware and hollow ware in 
some of the now prevailing patterns, 
tastefully arranged on fine linen napery. 

The display was as unique as it was 
unusual, and served to attract the atten- 
tion of both men and women because of 
its educational value. It seems like a 
far cry from the old, cumbersome 
knives, forks and spoons in their plain- 
ness and severity of lines, to the more 
chaste and beautiful table silver we are 
accustomed to see in jewelry stores 
nowadays. As a result, the display 
proved of more than passing interest to 
the women folk. 

Providing a jeweler can borrow old 
pieces of silverware from local residents, 
the staging of a window of this descrip- 
tion presents no great difficulties, and 
the expense is trifling. If it accom- 
plishes no other purpose than to attract 
the attention of passersby, it is good ad- 
vertising at that. 

People are led to differentiate between 
what is new and that which is out of 
date in table silverware, so that such a 
display must eventually pave the way 
for increased sales of flatware and hol- 
low ware. Housewives desire to be edu- 
cated these days as to what is new and 
appropriate in silverware design, and to 
this end will welcome suggestions from 
jewelers. 

Silver for the June bride could be fea- 
tured in a similar display, by contrast- 
ing the bride’s silver of long ago with 
that of today.—A. S. K. 


* * & 


The Right Appeal 


CS has been built up by 
R. Harris & Co., Washington, D. C., 
by honest merchandising and effective 
advertising. One announcement reads: 

“Inexperience in buying diamonds is 
no handicap to those who purchase dia- 
monds at this time-honored establish- 
ment. Here you have a full stock to 
select from, a broad range of prices and 
the advice of experts in whom you can 
place absolute confidence. Our stock of 
solitaires includes baguette, marquise, 
regular and emerald cut stones mounted 
in white gold or iridium platinum.” 

An appeal to one’s sense of pride is 
embodied in the following: 

Guests for dinner tonight? How often 





(Continued on page 41) 
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Style No. 1241—Another handsome choker of large graduated Regent 
Pearls in combination with simulated chrysoprase beads and drop . $4.50 


Subject to Standard Trade Discount 


ALSO STONE AND AMBER NECKLACES 


ALBERT LORSCH & CQO., Ine. 


FOUNDED 1867 ol  elstly FOUNDED 1867 


MAIN OFFICES AND SALESROOMS: 607 FIFTH AVENUE, NEW YORK, N. Y. 
BRANCH OFFICE: 236 WESTMINSTER STREET, PROVIDENCE, R. I. 
PACIFIC COAST: FRED L. LEE & CO., 704 MARKET STREET. SAN FRANCISCO, CAL. 
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(Continued from page 39) 
this season you will have friends to 
dinner. How often you have promised 
yourself some new serving dishes! Why 
not select them today from our generous 
array of fine silver-plated ware? It is 
handsome, durable and very economical. 
* * * 


From Cash to Credit 


HE Hamilton Diamond Co., Los An- 

geles, Cal., has recently changed its 
store policy, going from a cash basis to 
credit. J. S. Cohen, proprietor, states 
his reason for making this move is due 
to the changing business methods. The 
store has been in the present location for 
the past six years but recently was com- 
pletely remodeled. The new front is one 
of the handsomest on Los Angeles’ busy 
Broadway. Diamonds and watches are 
featured, as they represent about 95 per 
cent of the store’s business. Full page 
advertising was used to tell the people 
of the opening. Special inducements in 
the shape of “No down payment” and a 
$2 credit were offered the opening week. 

* * & 


“Watch Street,” “Silver Street,” 


Ete. 


OMER’S, diamond merchants and 

jewelers at 35-39 Winter St., Bos- 
ton, Mass., have adopted a very odd and 
interesting scheme of decoration. The 
store is advertised as the “Homer City 
of Values” and each of the aisles and 
“ross passageways is designated by 
street names, avenue names, court and 
square names. Each street has its lamp- 
post reproduced carrying the street’s 
name. An old-fashioned lamp tops the 
post and the light from its lantern seen 
through glass panels gives the entire ef- 
fect a touch of beauty. Each name indi- 
cates the type of merchandise found on 
that “street” — Watch St., Diamond 


Ave., ete.—E. 
* * & 


Rings for Newly Weds 


OOPERATING with the Capitol 

Theater in the showing of the pic- 
ture “Trial Marriage,” the Rogers Jewel- 
ry Co., 610 Hamilton St., Allentown, Pa., 
gave a 14-kt. white gold wedding ring to 
any local bride and groom who came to 
their store and showed the marriage 
certificate. To qualify for the ring, the 
couple must have been married at any 
time between Saturday, May 4 and Fri- 
day, May 10, inclusive. In addition to 
the presentation of the ring, the couple 
also received tickets to see “Trial Mar- 


riage.” — 
* * * 


When Outside the Business Center 


OW to keep a business going suc- 

cessfully in a location far removed 
from the downtown district has been 
solved by J. B. Levenson, jeweler, of 
1702 Pennsylvania Ave., Washington, 
D. C. It is true his store is little more 
than a block from the White House, and 
very near to many of the large govern- 
ment departments. This fact, however, 
without considerable effort, is frequently 
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How Los Angeles jewelers announced change from cash to credit 


a disadvantage to merchants of any line 
in the District of Columbia, for the ten- 
dency is to flock to the crowded streets 
downtown rather than buy at some cor- 
ner establishment. 

Mr. Levenson began on a small scale 
about ten years ago by keeping the very 
best stock obtainable. It was a pretty 
slow process at first, with only a few 
straggling persons dashing in at the 
half-hour lunch period permitted by the 
government departments, to get a watch 
repaired sometimes, others to just walk 
in and look around and then go out. Mr. 
Levenson was on the job, however, every 
moment of the time he spent in the store 
and he did their work well for he was 
thoroughly trained in watchmaking. 
While they were in the place he showed 
them new stock and they saw and 
bought. 

Before he realized it men and women 
came in twos and threes from govern- 
ment offices with broken watches for re- 
pair, with loose stones to set, and later 
on with glasses to adjust, for he opened 
up a complete optical department. 

Washington is a busy place commer- 
cially speaking, with senators, congress- 


men, cabinet members, and even the 
President of the United States to serve. 
There are not many striking clocks 
about the city to give one the correct 
time, and it is rather difficult to find out 
from anybody the exact hour of the day. 
Years ago the telephone companies sup- 
plied this information, and the telegraph 
company, but lately these ‘companies 
have found themselves too busy to be 
annoyed with answering such questions. 
Even the Naval Observatory discon- 
tinued the practice of giving the time. 
Mr. Levenson observed all this, so he 
lined his front window with attractive 
watches set correctly, with large clocks 
and small clocks, and automobile clocks, 
and right beneath the old sign he had 
used for such a long period he had a 
catchy sign made which reads “The 
Time Keeper.” 

Motorists by the thousands pour into 
Pennsylvania Ave. daily from faraway 
places, many coming by the Lee High- 
way. They cannot fail to see the place 
where they may obtain the time, and 
they stop frequently just for this pur- 
pose. Many of them buy small articles 
too, or have repairs made.—G. B. S. 
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If a business problem perplexes you write to 


THE JEWELERS’ CIRCULAR 


uSiness 
quiries | 
answere 


“‘Merchandising Editor of 
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increasing Display Space 

I am sending a drawing of my win- 
dow. It is small, but I try to keep it 
neat and clean, and change the goods 
often. I use $2.50 yard goods and have 
LaFrance tapestry on the side wall. 
above panel, and thin silk drapes at 
each side of the back of the window. 
Would you use plate glass shelves at the 
side or back in order to increase display 
space? Would you use glass shelves up 
against the front window? 


The problem of increased displayed 
space is common with jewelers having 
small windows. There are occasions 
when glass shelves may be introduced 
into the windows, but as a rule these 
detract from the value of the rest of 
the display. They should not be used 
against the window glass at any time. 

We have seen a permanent shelf made 
of wood to match the window casing 
placed along the top of the paneling 
which was used for displaying various 
lines. Where the floor display is built 
up to the shelf so that the entire display 
presents an harmonious whole it is not 
a detriment. Even when the floor dis- 
play is a separate unit the shelf may be 
used, but only three or four articles 
should be shown cn it. Crowding of the 
shelf display will make the entire dis- 
play look cheap and common. 

A system of step arrangements to 
raise the display at the corner of the 
window formed by the back and side 
walls such as that sketched herewith will 
give more display space than a single 
platform in the window. Considerable 
merchandise can be shown on these steps 
without crowding too much. A similar 
arrangement with the focal point of the 
pyramid at the center of the back may 
also be introduced. This leaves the floor 
of the window exposed at the bottom 
of the steps on three sides, space that 
can be used for merchandise displays as 
well as the steps. 

For the purpose of securing a change 
in the appearance several cubes may be 
employed at intervals around the back 
and side of the window. On each of 
these some imposing piece can be posed. 
Rather than have glass shelves attached 
to the back and sides of the window, it 


might be advantageous to have the 

shelves rest on these cubes, then there 

will not be the tendency to the same 

arrangement in the display each week. 
* * * 


Sel!ing-Out Value of Jeweler’s Stock 


I have decided to retire from business 
and have a prospective buyer. He 
claims the value of my stock should be 


er’s stock is one-third dead, onesthird 
dying and one-third alive. This is a 
rather off-hand statement, however. The 
value of the stock depends largely upon 
its salability at a profit. The number of 
units of which it is composed and the 
cost of the individual units count for 
less than its actual selling value. 

Our correspondent says nothing about 
fixtures. Here is another chance for 
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Suggestion to secure 


reduced considerably below cost price. 
Ts not the stock of a going concern worth 
100 per cent? 


This is a rather hard question to an- 
swer without knowing fuller details. 
Some jewelers have been able to sell out 
and secure more than 100 per cent on 
the valuation of their stocks, the addi- 
tional amount being for good will. The 
greater the good will value of a busi- 
ness the better price can be obtained in 
a bulk-sale transaction. Good will is a 
rather intangible thing, hard to describe. 
There is practically no good will value 
present, unless the established business 
is an outstanding one in a community. 

It has often been said that the jewel- 








more display space 


controversy between buyer and seller. 
If the fixtures are of the latest type and 
in good condition they are worth more 
than if of an obsolete type. Unless they 
are of the type the purchaser thinks he 
should have, he will be disposed to of- 
fer much less for them. His ideas of 
store arrangement may not coincide 
with that of the jeweler selling out. 

Fixtures will also have to be sold on 
a valuation basis satisfactory to both 
buyer and seller. 








An interesting article showing the 
distribution of sales for every month 
in the year 1928 will shortly be pub- 
lished in the JEWELERS’ CIRCULAR. 
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This diamond 
studded belt 
buckle is to be 
presented to a@ 
member of the 


CIRCULAR 
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Fraternal Order 
of Eagles. It is of 
green gold with 
platinum raised 
eagle, initials and 
edges 





Diamond Market on a Firm Basis 





No Pronounced Fluctuations in Prices Anticipated as Business Conditions Improve—Exhi- 


bition of Old Scottish and Irish Silver—Jewels Worth Over $1,250,000 to Be Seen 


LONDON, May 10.—Pronounced fluc- 
tuation in diamond market prices is no 
longer anticipated in the near future 
and values for the average quality goods 
will remain on the high level of the past 
few months. Uncertainty with regard to 
the American tariff has not been without 
its effect in the cutting centers of 
Europe but buyers are now arriving in 
larger numbers at Amsterdam and An- 
twerp and business, in general, is begin- 
ning to improve. With the opening of 
the Courts and the return to town of 
customers who have been wintering on 
the Mediterranean the metropolitan sea- 
son definitely opens. This activity is 
reflected in the retail jewelry sales. Ac- 
cording to Backes & Strauss, diamond 
dealers of Holborn Viaduct, the after- 
Easter reaction is giving way to in- 
creasing business. “Business,” said a 
member of the firm this week, “is show- 
ing a decidedly improving tendency, 
and the slackness of the Easter weeks 
has been succeeded by much greater ac- 
tivity. With the start of the London 
season manufacturers and retailers re- 
port a greater demand, and the pros- 
pects are decidedly encouraging. De- 
spite the fact that business in Antwerp 
and Amsterdam is quieter than it should 
be at this time of the year owing to the 
incertitude regarding the American 
tariff, prices remain very firm, and cut- 
ters see no reason to throw their goods 
at a sacrifice on an unwilling market 
while rates for the raw material remain 
as high as ever. It is expected very 
shortly some decision will have been 
reached with regard to the American 


at North-East Coast Exhibition 


duty, and a large number of buyers 
from across the Atlantic have already 
announced their early arrival. With the 
exception of fine large stones which 
seem to advance in price all the time, 
most other sizes and qualities maintain 
the same values as have been current 
for some months past, and as far as 
one can judge there is little likelihood of 
any great fluctuation in the near fu- 
ture.” 
* * * 

The Duchess of York opened the ex- 
hibition of old English, Scottish and 
Irish silver at Seaford House, Belgrave 
Square, last week, where modern pieces 
by contemporary English artists can be 
compared with the antique exhibits. The 
value of the silver ware is estimated at 
$2,500,000, the exhibits numbering 
nearly 800. Princess Mary and Viscount 
Lascelles attended the private view, the 
latter setting off an alarm bell by pick- 
ing up acup and cover. The articles are 
exhibited against a dark blue back- 
ground illuminated by hidden lighting 
and arranged in chronological order. 
Among the old exhibits is the pomander 
and chain of Mary, Queen of Scots, 
dated 1480. In the modern section is 
the Wakefield trophy presented to Sir 
Henry Segrave for his recent perform- 
ance with the Golden Arrow at Daytona 
Beach, Princess Elizabeth’s porringer, 
a cup casket and dish from Queen Mary 
and a casket from Princess Mary. So- 
ciety is flocking to the silver show. Court 
debutantes are helping to sell catalogs 
which are printed in two shades of blue. 
The exhibition is held at Seaford House 


by permission of Lord and Lady Howard 
de Walden. The proceeds of the show 
will go to the Queen Charlotte Maternity 
Hospital. 


* * * 
It is not generally known that the 
shipping companies are introducing 


shops on board in which some very fine 
examples of the jewelry and pottery 
crafts are displayed for sale. The Aqui- 
tania carried around $85,000 worth of 
goods on her last trip representing the 
goods of some of the most exclusive es- 
tablishments of the world. The show 
cases in the Long Gallery displayed 
single jewelry items priced at $7,500, 
the newest handbags, and a $20,000 vase. 


When the Prince of Wales opens the 
Northeast Coast Exhibition at New- 
castle this month a glittering display of 
jewels worth some $1,250,000, and dis- 
played by the National Jewelers’ Asso- 
ciation, will be on view to the public for 
three weeks. A six-ton safe similar to 
that in use in South Africa diamond 
workings with 16 steel bolts and a spe- 
cial armor plate construction has been 
supplied for housing the jewelry when 
it is not on display. In addition to this 
cracksmanproof safe a special body of 
police will be on dut; night and day. 
There is a host of special features at the 
exhibition of interest to the public. One 
of these is a beauty contest and jewelry 
prizes of considerable value will be 
given to the winners. 

* * * 

Connoisseurs of art and jewelry are 

row asking what is going to happen to 
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the much-discussed Portland Vase since 
its withdrawal at Christie’s after a bid 
of 29,000 guineas had been ineffectually 
made for it. The Duke of Portland’s son 
says it may be on view again at the Brit- 
ish Museum where it has reposed for 
some 118 years. Terrence McKenna, the 
auctioneer, said the vase was expected to 
realize anything from $50,000 to $500,- 
000. A few moments later bidding for 
the piece rose in steps of $5,000, Jacques 
Seligman of Paris making the final ges- 
ture of $147,000. No further offers be- 
ing forthcoming the vase was bought in 
by the “desk” on behalf of the owner, 
the Duke of Portland, for $152,250. The 
vase, a photograph and description of 
which recently appeared in THE JEWEL- 
ERS’ CIRCULAR, has attracted world-wide 
interest and the sale room at Christie’s 
was thronged with fashionable folk. One 
of the many who took a final peep at 
the vase before auctioning time was the 
Prince of Wales. A few weeks ago the 
Duke wrote to the press frankly admit- 
ting that the vase was to be sold because 
he needs the money. 


* * * 


One of the most attractive sections at 
the Basel Fair this month included the 
collective display of the Jura Watch- 
makers’ Association comprising some 25 
different firms. The articles were ar- 
ranged in a very telling manner, the 
real beauty of each being well empha- 
sized. This annual Swiss show gains in 
size and appearance each year. Some 
excellent business has been transacted 
with foreign buyers—notably from Ger- 
many, Great Britain, France, Italy, Hol- 
land and Yugoslavia. Several hun- 
dred exhibitors formed themselves into 
groups, the centralization effect being 
conspicuous. More than 70,000 persons 
have visited the Fair, total exhibiting 
firms numbering more than 1000. 


* * * 


The demand for Sheffield plate seems 
to be decreasing this side, the London 
booking of new orders being very poor 
for the season. The table cutlery po- 
sition shows no improvement, only a 
few firms being fully employed, the ma- 
jority being very short of work. Many 
more firms are now using the new non- 
inflammable hafting material for table 
knives, but prices still remain unsatis- 
factory owing to the intense scramble 
for what business there is still available. 








A Beautiful Diamond Studded Belt 
Buckle 


HE beautiful belt buckle shown at 

the top of page 45 is of 14 karat 
green gold, with platinum raised eagle, 
letters and edges and is studded with 180 
diamonds in the eagle and two initials, 
and 50 diamonds in the border. 

This unusual buckle, which was made 
‘to special order in the factory of Sylves- 
ter Bergamo, 7 Sheffield St., Newark, 
N. J., is to be presented to Richard 
Boiards, a member of the Fraternal Or- 
der of Eagles. 
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Prize Winning Float 





Richmond, Va., Jewelers’ 24-Karat Club 
Wins First Award in Parade 
RICHMOND, VA., May 15.—In Adven- 
ture Day parade here, a float of the 24- 
Karat Club carried off first honors in 
competition with other clubs in the 


47 


design. Facing her near the center of 
the float were a five-year-old bride and 
groom, seated within a huge ring of imi- 
tation platinum. Mica in different col- 
ors showed the hues of rubies and other 
stones. A placard at the top of the 
ring bore the inscription, “Spirit of Ad- 
venture.” 





PRIZE WINNING FLOAT IN ADVENTURE DAY PARADE 


Civic Association, the prize being a sil- 
ver loving cup. 

Miss Nell Fisburne, attired in a silver 
mesh dress made by the Whiting & 
Davis Co., was queen. She was seated 
on a throne in the rear of the float, the 
back of the throne being in peacock tail 


Officers of the club were all reelected 
at the annual meeting as follows: Sol M. 
Schwarzschild, president; Charles Koh- 
ler, first vice-president; Grover C. Cocke, 
second vice-president; W. H. Schwarz- 
schild, treasurer; Morris Lutto, secre- 
tary. 





Diamond Production in Union of 
South Africa, Exclusive of 
Namaqualand State Mines, 

Shows Decrease 


WASHINGTON, D. C., May 18.—Exclud- 
ing the production of the Namaqualand 
state mines, diamond production in the 
Union of South Africa showed a decrease 
estimated at £2,383,000 during the fiscal 
year ended March 31, 1929, according to 
a report received in the Department of 
Commerce from Asst. Trade Commission- 
er Edward B. Lawson, at Johannes- 
burg. Including recoveries made by the 
Government in this field, total production 
was approximately £4,117,000 larger 
than in the preceding fiscal year. 

Speculation had been rife concerning 
the extent of the Government’s recoveries 
and the first public record of its opera- 
tions was presented in the budget state- 
ment of the Minister of Finance. Ac- 
cording to this statement, the expenses 
of the state diggings from their incep- 
tion in May, 1928, to March 31, 1929, 
were £105,000. Diamonds weighing 205,- 
000 carats were sold during the period 
for £2,450,000, and- on March 31, there 
were approximately 395,000 carats on 
hand which are valued in the neighbor- 
hood of £4,000,000. The total production 
from the Namaqualand field has there- 


fore been approximately £6,500,000, al- 
though the valuation given is admittedly 
a rough estimate. 








Outing of the Jewelers’ 24 Karat Club 
of New York to Be Held June 18 


At the regular monthly meeting of 
the Jewelers’ 24 Karat Club, held at 
the rooms of the organization, 15 Maiden 
Lane, New York, Wednesday, May 15, 
the outing committee of which the vice- 
president, DeWitt A. Davidson, is chair- 
man, reported progress and on motion 
the club decided to hold this outing at 
Price’s Pleasure Bay, Tuesday, June 18. 
Other reports considered included that 
of Fred Croselmire, chairman of the 
Beefsteak Committee and of Treasurer 
Lee Reichman. 

The monthly meeting was well at- 
tended and was presided over by the 
president, P. J. Coffey, who announced, 
with regret, the death of an old member, 
Hayden H. Butts, and it was decided 
that a letter of sympathy be sent to his 
relatives on behalf of the club. Secre- 
tary Ward announced two members had 
been dropped from the roll and with 
Mr. Butts’ death, this left three 
vacancies which were filled by the elec- 
tion to membership of Otto J. Somers, 
C. Wesley Dingee and John L. Keenan. 
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Courtesy of the Metropolitan Museum of Art 
Curious silver miniature frames from the Philippines. 
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wrought in gold 


They are beautifully hand 


United States Customs Rulings 


New Decisions Fix Tariff Rates on “Kiddy Jewelry Sets,” Watchman’s Portable Watch, Toilet 


The United States Customs Court has 
handed down a number of decisions of 
interest to the jewelry trades. These 
decisions cover a varied assortment of 
goods from foreign lands. 

One of the novel items involved in a 
case before the Court was a Watchman’s 
Portable Watch. The sample in evi- 
dence consisted of an ordinary watch 
mechanism, save that it had _ incor- 
porated therein a paper dial which 
records the precise time of inspection. 
These items were held by the Court to 
be properly dutiable as follows: The 
movements at the rate of $1.25 each 
under the specific provision therefor in 
Par. 367; the immediate metal cases at 
the rate of 45 per cent ad valorem under 
Par. 367 as watch cases; the keys at 
the rate of 40 per cent ad valorem under 
Par. 399 as manufactures of metal not 
specially provided for. 


Kippy JEWELRY SETS 


In another interesting test case, 
argued before the Customs Court, in the 
name of the Ely-Walker Dry Goods 
Co., et al., St. Louis, the United States 
Customs Court finds that certain sets 
designed for children, consisting of a 
purse, necklace, bracelet, etc., made of 
identical colored beads, all attached on 
a card and known as “Kiddy sets,” were 
correctly classified as jewelry with duty 
at 80 per cent ad valorum under Par. 


Services, Beaded Goods, Etc. 


1428, Tariff Act of 1922. Claims for 
lower duties are set aside in a lengthy 
opinion written by Judge Sullivan. In 
deciding this case against the importers, 
Judge Sullivan writes as follows: 

“The exhibits bear a resemblance to 
jewelry. In addition, the Act of 1922 
differs somewhat in language from 
previous tariff acts on the subject 
of jewelry. Par. 1428 provides for 
‘jewelry, commonly or commercially so 
known, finished or unfinished, of what- 
ever material composed.’ The phrase 
‘of whatever material composed’ was not 
contained in previous tariff acts. 

“In the American Bead case, supra, 
the Court of Customs Appeals did say 
that jewelry was the work of a jeweler, 
and the material of precious metal, or 
precious or semi-precious stones, or imi- 
tations thereof; but that case has in 
effect been overruled, not only by the 
statute but by later holdings of the 
Court of Customs Appeals. 

“It may shock the average jeweler 
and jewelry salesman to realize that his 
idea of what constitutes jewelry from 
the standpoint of the material contained 
therein, has been destroyed; but, under 
the statute and the holding of Courts, 
at the present time any material may 
be used in jewelry and if it is estab- 
lished that it is commonly or com- 
mercially known as_ such, it must 
receive classification as jewelry. Why 


this was done is not for this Court to 
say. Legislation often shocks us both 
morally and mentally. 

“This merchandise has been classified 
as jewelry. To the eye of the layman it 
has the appearance of jewelry. The 
testimony of plaintiffs’ witnesses has 
not negatived the fact that it is jewelry 
under the statute now in force and we 
cannot give to their testimony as to 
this merchandise the weight that their 
experience and knowledge of jewelry 
made from precious or semi-precious 
materials would justify. 

“There are two facts which militate 
against their testimony: (1) The act of 
the collector in classifying this merchan- 
dise as jewelry, commonly or com- 
mercially known as jewelry may be 
composed of any material. Many of the 
authorities we have cited are not now 
of much effect by reason of this change 
in the statute. 

“We have cited a long line of authori- 
ties to show the holdings of the Courts, 
but in the last analysis the new legisla- 
tion in Par. 1428 is what controls and 
binds this Court. 

“On the record the protests 
overruled.” 


WATCH CASES 


Chief Justice Fischer of the Customs 
Court writes an opinion holding that 
certain watch cases, imported by Saks 


are 
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& Company, New York department 
store, were correctly taxed at 80 per 
cent ad valorem under Par. 1428, Act 
of 1922, as jewelry. Duty is fixed by 
the Court at only 45 per cent ad 
yalorem under Par. 367. 


BEADS 


In a number of decisions by the Court 
the duty is reduced on beads from 80 
per cent as jewelry under Par. 1428 to 
95 or 45 per cent under Par. 1403. 
These decisions sustain protests of 
Winter Bros., Friedman & Co., Glover 
Bead & Novelty Corp., Lippmann, Spier 
& Hahn, D. Smilo & Sons, F. & B. 
Lewenthal, Theo. L. Stern & Co, 
Blacher Bros., et al. 


IMITATION BLACK ONYX 


Winter Bros.; New York, have ob- 
tained a ruling from the Customs Court 
with regard to the _ classification 
of imitation precious or semi-precious 
stones, composed of glass, cut and 
colored black to imitate onyx. Duty 
was assessed by the collector at the rate 
of 55 per cent ad valorem under Par. 
218, Act of 1922. Judge Sullivan writes 
the conclusion in this case, fixing duty 
at only 20 per cent ad valorem under 
Par. 1429. 


CLASPS SILVER PLATED 


Overruling a claim of Ditchik Bros., 
New York, the Customs Court finds that 
certain silver plated clasps were cor- 
rectly assessed by the collector at the 
rate of 75 per cent ad valorem under 
Par. 1428. Claim is denied for duty at 
only 55 per cent as report by the 
Government analyst showed that the 
samples were silver plated. 


METAL PLATED ARTICLES 


In a decision denying relief to the T. 
Saji Company of Los Angeles, Chief 
Justice Fischer of the Customs Court 
finds that certain metal plated articles 
were properly assessed at 60 per cent 
ad valorem under Par. 1454 of the Tariff 
Act of 1922. 

In another decision sustaining protest 
of Abraham & Straus, et al., the Cus- 
toms Court finds that certain hollow- 
ware articles, including candlesticks, 
vases, etc., taxed upon entry at the rate 
of 60 per cent ad valorem under Par. 
399 as silver plated articles, should have 
been assessed at only 40 per cent ad 
valorem under Par. 339 as hollowware 
composed in chief value of base metal. 


SLIDES OF METAL 


Glass slides used as ornaments on 
dresses, set with rhinestones and imi- 
tation diamonds, are held to have been 
correctly taxed at 80 per cent ad valorem 
under Par. 1428 in a decision by the 
Customs Court overruling a protest of 
Litz Bros. 


ROSARIES 


Certain rosaries, imported by the B. 
Herder Book Co., St. Louis, were as- 
sessed by the collector at the rate of 
50 per cent ad valorem under Par. 1446, 
Act of 1922. Chief Justice Fischer of 
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the Customs Court has just ruled that 
these rosaries should have been taxed 
at but 15 per cent ad valorem under 
the said Par. 1446, as not being made 
in part of precious or imitation precious 
stones, and valued at not more than 
$1.25 per dozen. 


IMITATION PRECIOUS STONES 


Certain articles of glass cut, made to 
imitate real stones, imported by Theo. 
L. Stern & Co., New York, were taxed 
by the collector at 55 per cent ad 
valorem under Par. 218, Act of 1922. 
Judge Sullivan finds that they should 
have been assessed at only 20 per cent 
ad valorem under Par. 1429 as imitation 
precious or semi-precious stones, faceted. 


CLASPS FOR NECKLACES 


Certain ornaments, composed of a 
white metal resembling silver with a 
greenish stone in the center, were the 
subject of a test case just determined 
by the United States Customs Court in 
favor of Theo. L. Stern & Co. Upon 
entry these ornaments were assessed as 
materials of metal suitable for the use 
in the manufacture of jewelry at 75 
per cent ad valorem under Par. 1428, 
Act of 1922. The Court finds that in 
view of the fact that these ornaments 
constituted clasps, not plated with gold, 
silver or platinum, that duty should 
have been assessed as claimed by the 
importers at only 55 per cent ad valorem 
under Par. 348. 


LORGNETTES 


Another decision by the Customs 
Court reduces the duty on lorgnettes 
imported by Lord & Taylor from 80 per 
cent under Par. 1428 to 45 per cent 
under Par. 228. 


TOILET SERVICES 


The tariff rate on certain imported 
toilet services, imported by L. S. Holt- 
zoff & Co., New York, has been reduced 
by the Customs Court. These articles 
were returned by the Appraiser as 
manufactures of silver, and duty levied 
at 60 per cent ad valorem under Par. 
399. The Court finds that the brushes 
included in these toilet services should 
have been assessed at only 45 per cent 
under Par. 1407, and the mirrors at the 
rate of 50 per cent under Par. 230. As 
to the other items, including button- 
hooks, shoelifts, etc., the 60 per cent rate 
is affirmed. 








Maurice Y. Nathan Returning to New 
York on Ocean Liner After Unsuc- 
cessful Flight of Graf Zeppelin 


Maurice Y. Nathan, president of S. 
Nathan & Co., 71 Nassau St., New York, 
is expected in the city tomorrow (Fri- 
day) on the Aquitania after the unsuc- 
cessful trip of the Graf Zeppelin, which 
made a forced landing in Toulon, 
France. 

Mr. Nathan, along with George N. 
Crouse, Syracuse, N. Y., and Alfred S. 
Masury, New York, resorted to rapid 
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means of transportation in order to 
make their boat at Cherbourg when the 
air liner landed. The trio motored from 
Toulon to the Le Bourget Flying Field 
where Mr. Nathan and Mr. Crouse took 
a plane to Paris. From Paris they 
hurried to Cherbourg only to miss the 
Aquitania by a few moments. Undis- 
mayed they hired a launch and caught 
the giant liner in Cherbourg harbor. 

A cablegram was received from Mr. 
Nathan at his New York office, telling 
of his success in making the Aquitania 
at Cherbourg. Little was said of the 
troubles encountered by the dirigible, 
and a member of the firm explained that 
Mr. Nathan was probably fatigued 
from his experiences and would have 
an interesting tale to relate when he 
landed here. 








Mysterious Disappearance of Mem- 
ber of San Francisco Jewelry 
Trade Worries Family 
and Friends 


SAN FRANCISCO, May 17.—Consider- 
able anxiety has been expressed by 
members of his family regarding the 
disappearance of H. L. Rothchild, 
jewelry manufacturers’ representative 
who has an office on the ninth floor of 
the Mutual building, 704 Market St. 
He was well-known in the building and 
is about 66 years of age. Although 
slightly deaf he was otherwise ap- 
parently in perfect health. 

His son-in-law, M. K. Hall, 5189 
California St., San Francisco, and other 
members of Mr. Rothchild’s family 
have been making anxious inquiries 
since his disappearance on April 18. 
He often carried considerable money 
with him but had no known enemies 
and apparently no reason existed for 
absenting himself. Fears have been 
expressed that he may have been the 
victim of foul play. 








Should a Finger Ring Made to Hold 
Watch Movement Be Assessed 
as a Watch Case? 


WASHINGTON, D. C., May 20.—The 
Government has taken an appeal to the 
United States Court of Customs & 
Patent Appeals from the decision of 
the United States Customs Court hold- 
ing that a gold finger ring designed to 
hold a watch movement, classified as 
jewelry at 80 per cent ad valorem under 
Par. 1428 of the 1922 Tariff Act, is 
properly dutiable at 45 per cent ad 
valorem as a watchcase under Par. 367. 
Frank Dow, Acting Commissioner of 
Customs, has addressed a letter to the 
Assistant Attorney General at New 
York, approving the action of the latter 
official in filing a petition for review of 
the lower court’s decisign The Govern- 
ment contends that if the ring is not 
dutiable as assessed it is dutiable at 60 
per cent under Par. 399 covering arti- 
cles composed of or plated with plati- 
num, gold or silver. 
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Minnesota Stays with A.N.R.J.A. 


Officers Llected, Resoiutions Adopted and Other Business Transacted at Closing Session on May 
14—Jewelry Trade Association Endorsed—Banquet Much Enjoyed 


MINNEAPOLIS, MINN., May 17.—The 
25th annual convention of the Minne- 
sota Retail Jewelers’ Association was 
held at the Nicollet Hotel in this city 
last Monday and Tuesday, the sessions 
assuming the proportions of a tri-State 
meeting, through the attendance of re- 
tailers from South Dakota and North 
Dakota. President John M. Geist, St. 
Paul, carried the sessions through the 
prepared program in a manner marking 
him as a true master of ceremonies, the 
increased attendance at the respective 
sessions, aS compared to that in years 
past, indicating recognition of his com- 
mendable leadership. 

An effort was made to divorce the 
Minnesota organization from the Amer- 
ican National Retail Jewelers Assncia- 
tion, but the feeling of loyalty shown by 
the officers whose terms were expiring, 
and who were reelected with one excep- 
tion, was a factor in keeping the na- 
tional relationship intact. The resolu- 
tion introduced at the closing session, 
which would have withdrawn the finan- 
cial support of the Minnesota associa- 
tion from the A. N.R. J. A., was stricken 
from the report of the resolutions com- 
mittee before it came to a vote. 

Officers elected for the ensuing year 
are: John M. Geist, St. Paul, president; 
Stan. Smith, Mankato, vice-president; 
J. S. R. Scoville, Austin, treasurer; 
EK. M. Schwenke, New Richland, secre- 
tary. Alfred E. Bienhorn, Winona, who 
has served several years as treasurer, 
requested that he not be considered for 
another term. Directors held over from 
last year are J. E. Stiles, Wells, and 
R. H. Winter, Minneapolis. E. Kohlsaat, 
St. Paul, was elected to fill the expired 
term of J. F. Moyer, St. Paul, as direc- 
tor. 

A special telegraphic report of the first 
day’s session was published in last 
week’s issue of THE JEWELERS’ CIRCU- 


LAR. At the Monday meeting, T. L.° 


Combs, regional vice-president of the 
A. N. R. J. A., presented the greetings 
of the national organization, the presi- 
dents of the North and South Dakota 
associations were introduced, President 
Geist delivered his address, Secretary 
Schwenke submitted his report, commu- 
nications were read, committees ap- 
pointed and other business transacted. 


The Tuesday Session 


Members of the trade from South Da- 
kota and from North Dakota held con- 
ferences previous to the opening of the 
morning session. 

President Geist started the morning’s 
Session with an announcement that the 
North Dakota association was anxious 
to arrange for a tri-state convention, 





and was favorably inclined toward mak- 
ing it a tri-state convention, with South 
Dakota included. The Minnesota asso- 
ciation went on record favoring the idea. 

R. E. Mason, in charge of the St. Paul 
district of Pinkerton National Detective 
Agency, told the jewelers how his or- 
ganization is holding their losses 
through robberies in check. He said that 
in 1924 losses were three times greater 
than they were the previous year, but 
that each year since then there has been 
a decrease. 

Allan Yoe, representing the Automatic 
Safety Burglar Alarm System, spoke on 
“What Protection Means to You.” 

Bartley J. Doyle then talked to the 
jewelers. 


TUESDAY AFTERNOON 


After a few remarks by President 
Rabinovich of the North Dakota organ- 
ization, in which he told why he favored 
a closer relationship between the North 
Dakota and Minnesota jewelers, Presi- 
dent Geist introduced Frank G. Cramer, 
Webb Publishing Co., St. Paul, whose 
subject was “Selling Satisfaction to the 
Public.” 

Mr. Cramer delivered an intensely in- 
teresting and worth-while address, which 
was unlike the customary convention talk 
of so-called “business counselors.” 


ADDRESS OF FRANK G. CRAMER 


Merchants must work together, and 
must forget that they have competitors 
in the same town, he said, the main job 
of any business man being to attract 
people to his town. The speaker men- 
tioned one town where there were 11 
stocks of shoes, and not one of the stocks 
was good. 

So-called “loyalty” campaigns in a 
town were described by Mr. Cramer as 
being undesirable, inferior merchandise 
frequently being offered at the sales held 
in connection with the campaigns. The 
first thing a man should do is to study 
the customers surrounding the town, he 
said, and the attitude of clerks should 
be developed to the point where they 
work with their employers. 

Such clubs as the various luncheon 
organizations do much to help a com- 
munity, Mr. Cramer pointed out. Clerks, 
he said, must raise their own salaries, 
through their effectiveness in sales and 
creating a profit. 

In speaking to dealers, Mr. Cramer 
said that he finds many of them do not 
believe in advertising, that they believe 
in many cases that buying space in news- 
papers is the only kind of advertising. 
He declared that every detail which pre- 
sents itself in the conduct of a store is 
an advertising problem. 


Personality of store clerks has much 
influence on sales, he said, defining per- 
sonality as a person’s natural actions. 
People may be all right today, and dif- 
ferent tomorrow, he declared. Reasons 
given him in certain cases where cus- 
tomers have changed stores included the 
declaration that the salespeople were in- 
different, that they could not get the 
goods they wanted, and that the store 
refused to exchange goods. 

He said that he favored the idea that 
customers are in the right, in consider- 
ing any complaints. The better stores 
today are getting the business because 
they advertise in the local papers, be- 
cause the automobile has brought cus- 
tomers nearer the larger stores, and 
because the better stores have more at- 
tractive fixtures. The business men who 
are not active, and who are talking about 
“old times,” are going out of business, 
Mr. Cramer said. 

Tinley L. Combs presented authorita- 
tive information on the A. N. R. J. A., 
clearly describing its accomplishments, 
and showing how it works for the benefit 
of the trade. 

Among the accomplishments of the 
A. N. R. J. A., Mr. Combs mentioned the 
following: 

a. Elimination of the time guarantee 
on gold-filled watch cases. 

b. Higher level of prices for repair 
work. 

ce. Adoption of complete watch. 

d. Determination of “overhead” fig- 
ures fer jewelry stores through the work 
of the Harvard Bureau of Business Re- 
search, by means of which the excise tax 
on jewelery was removed and better 


methods of bookkeeping adopted by 
many stores. 

e. Many jewelers’ publicity cam- 
paigns. 


f. Reduction in the number of new 
patterns of sterling silverware. 

g. Jewelers’ Code of Ethics which has 
elevated standards in jewelry stores. 

Mr. Combs also called attention to the 
work of the A. N. R. J. A. in behalf of 
the Capper-Kelly Fair Trade Bill and to 
the fact that through its membership in 
the United States Chamber of Commerce 
the A. N. R. J. A. is bringing its organ- 
ization work in contact with other indus- 
tries. 

Mr. Combs next referred to a plan 
presented by B. J. Doyle, Philadelphia, 
of grouping jewelers in his proposed or- 
ganization. Mr. Combs said he thought 
it was not necessary to interfere with 
the work of the A. N. R. J. A. in order 
to promote such an effort. He said he 
would do nothing to block the success of 
the Jewelry Trade Association and hoped 
the movement would prove. successful. 
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He did, however, take exception to some 
of the remarks made by Mr. Doyle on 
the previous evening. 

President Geist thanked Mr. Combs 
for his address. 

At this point Mr. Doyle asked per- 
mission to have about three minutes, and 
he took close to half an hour ridiculing 
the “peanut methods” of the A. N. R. 
J. A. He made the declaration, “I 
don’t want the old association dis- 
turbed,” adding that he did not believe 
in merging the two organizations. He 
said he had no quarrel with the A. N. 
R. J. A., but that he had no faith in it. 

A telegram of greetings from Presi- 
dent Frasier of the A. N. R. J. A. was 
read, as Was a communication from the 
American Fair Trade League. 

President Levinson of the South Da- 
kota association extended an invitation 
to attend the convention to be held on 
June 11 at the Dudley Hotel, Brookings, 
§. D. 

An invitation to hold the next year’s 
convention of the Minnesota organization 
in St. Paul was accepted by vote of those 
present. It was the only invitation an- 
nounced. 

Resolutions were then read by the 
chairman of that committee, and one of 
them read as follows: “Be it resolved, 
That this association withdraw its finan- 
cial support from the national associa- 
tion.” However, before the vote on the 
committee’s report was taken, this reso- 
lution was eliminated, and its place was 
taken by one reading, “Resolved, That 
we ask the officers of the A. N. R. J. A. 
to use every effort to amalgamate the 
national association with the Jewelry 
Trade Association. 


Other resolutions pledged support to 
the Jewelers Mutual Fire Insurance As- 
sociation, thanked various speakers for 
their addresses, the Wholesale Jewelers 
Association of Minnesota for its friend- 
liness and royal entertainment, compli- 
mented the officers and directors of the 
State and national associations for their 
efforts in behalf of the jewelers of Amer- 
ica, indorsed the Jewelry Trade Institute 
and expressed the hope and desire of the 
members assembled that the Jewelers 
Institute be given the undivided support 
of the jewelers of Minnesota to the end 
that its plans may be put into effect by 
Nov. 1, 1929. 

President Geist was elected delegate 
to the next A. N. R. J. A. convention. 

Tuesday evening the wholesalers spon- 
sored a banquet. 








Mass Meeting of Zone Eight of 
Jewelry Trade Association 


MINNEAPOLIS, MINN., May 17—The 
Zone 8 mass meeting of the members 
of the Jewelry Trade Association in 
North and South Dakota and Minne- 
Sota was held in Minneapolis between 
the sessions of the Minnesota State 
convention May 13 and 14, and was ad- 
dressed by B. J. Doyle, sponsor for the 
association. J. B. Dougherty of J. B. 
Hudson & Son, Minneapolis, presided. 
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Ralph Roessler, who is in charge of 
the membership campaign for the asso- 
ciation, made an address in which he 
gave a picture of what he expected the 
Jewelry Trade Association would be in 
actual operation, and he was followed by 
Mr. Doyle, who made a speech reviewing 
conditions and developments of the asso- 
ciation during the last year. He parti- 
cularly dwelt on the situation at the 
Dallas convention, and the resolution of 
conditional indorsement passed by the A. 
N. R. J. A., and said he assented to the 
draft of the resolutions although he did 
not believe it was possible to get an 
approval from the Department of 
Justice and the Department of Com- 
merce of the conditions under which the 
resolutions were to go into effect. He 
said that later he had received a 
letter from Colonel Donovan, which he 
read to the convention, which indicated 
that the Department of Justice had seen 
nothing in the plan on which to warrant 
them commencing proceedings under the 
Sherman Anti-Trust law, but that this 
statement did not prevent the depart- 
ment from instituting proceedings in the 
event that any unlawful action be 
discovered. 


Mr. Doyle dwelt on various phases of 
the jewelry business in the organiza- 
tion, criticising many of them, as well 
as some of the trade papers for their 
attitude on his plan. The speaker said 
that it was absolutely necessary to get 
10,000 store quota signed up for the 
jewelry plan before Fall, if it were to 
go into effect, and said that for every 
$10 paid by the retailer, $20 would be 
invested by the wholesaler and manu- 
facturer. -His plan, he said, if it went 
into effect, would do no harm, and might 
do a lot of good, and it should be sup- 
ported. 








Georgia Retail Jewelers to Consider 
Regional District Associations, 
at Convention in Macon, 


July 16 and 17 


ATLANTA, GA., May 16—Division of 
the state into four or five regional dis- 
tricts for the purpose of increasing 
membership and arousing interest in 
problems confronting the jewelry trade 
is one of the plans which will be dis- 
cussed at the annual meeting of the 
Georgia Retail Jewelers’ Association, to 
be held in Macon, Ga., on July 16 and 
17. 


“We believe,” says E. P. Tomlinson, 
secretary of the association, “that such 
a plan will do much to strengthen the 
state retail jewelers’ association as well 
as to promote discussion of problems 
confronting the trade and arouse an 
interest in legislative matters now be- 
fore the state and the nation as a 
whole.” 


Two of the districts created would, 
of course, be the Atlanta and Macon 
districts, where jewelers are already 
organized. Other possible centers for 
additional districts include:: Augusta, 
Savannah, Columbus and Waycross. 
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Fixed Price Survey | 





Federal Trade Commission’s Second Report 
to Cover Cost, Price of Profit on 
“Protected” or “Unprotected” 
Products 


WASHINGTON, D. C., May 18—A 
survey of the cost, price and profit on 
resale price-fixed merchandise as com- 
pared to the cost, price and profit on 
the products of manufacturers who do 
not attempt to exercise any control over 
their resale price will be a significant 
feature of the second section of the Fed- 
eral Trade Commission’s report in its 
investigation of the resale price mainte- 
nance practice. The first part of the 
Commission’s report, which was sub- 
mitted to the last Congress, presented 
the opinions of distributors and con- 
sumers with respect to resale price 
maintenance. This symposium indicated 
that wholesale and retail merchants are 
generally in favor of resale price pro- 
tection and that the purchasing public, 
which was represented for the most part 
by farmers, is opposed to it. 

It is the Commission’s purpose now to 
reveal the actual result of the applica- 
tion of resale price maintenance polices 
in the conduct of business. In connec- 
tion with the price study now under 
way, the Commission states that the 
cooperation of department stores in fur- 
nishing the necessary data seems fairly 
well assured. A list of several hundred 
articles now is undergoing final revision 
before the Commission undertakes actual 
field work in a few selected commodities 
to determine actual business results 
achieved by price maintenance in dealing 
in trade-marked or branded merchandise. 








Fall River, Mass., Jewelers Meet and 
Elect Officers 


FALL River, MAss., May 17.—Last 
Wednesday night, the retail jewelers of 
Fall River met in a body around the 
banquet tables of the Country Club to 
“discuss local problems and elect officers 
for the ensuing year. 

A number of after dinner speeches 
were made, and a talk was given by 
a represenative of The Gorham Co. on 
cooperation between the jeweler and 
the traveling salesman. 

The following jewelers were elected 
officers: President, James H. Mullen, 
Mullen Bros.; vice-president, Thomas 
D. Morin; secretary, Edward Mason, 
Mason & Dube, and treasurer, John 
Williams. 








I. Gattegno, owner and manager of 
the Sheldon Jewelry Co., El Paso, Tex., 
for the past 16 years, announces that 
after June 1 his business will be located 
on the corner of Mesa and Mills Sts., one 
block from his present location. The 
move is necessitated by the condemna- 
tion of the Sheldon Hotel building in 
which his business is now located, and 
which was damaged by fire the latter 
part of March. 
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Washington Jewelers Hold Convention 





Members of State Association Met at Tacoma, May 20 and 21 
—President Frasier of A. N. R. J. A. a Guest of Honor— 
Officers Elected—Colf Tournament 


TACOMA, WASH., May 22.—Jewelers 
from all sections of the State were in 
attendance at the two-day convention 
of the Washington Retail Jewelers As- 
sociation which came to a close here 
yesterday afternoon with the reports of 
committees and the election of officers. 
Following adjournment the jewelers and 
their guests participated in a golf tour- 
nament held on the Firecrest Golf Links. 

The Hotel Winthrop was convention 
headquarters and during the sessions 
many interesting and inspiring ad- 
dresses and reports were heard. One of 
the many pleasant features of the meet- 
ing was the presence of National Presi- 
dent Frasier whose talks were an in- 
spiration to the visiting delegates. 


Monday 

The 17th annual convention of the 
State Association was officially opened 
Monday at a luncheon given in the Hotel 
Winthrop. This function was attended 
by 150 visiting jewelers who were wel- 
comed to the city by Mayor James G. 
Newbegin and Robert Thorne, president 
of the Jewelers Guild of Tacoma. 

Other luncheon speakers were Kris- 
tian Falkenberg of Walla Walla, M. C. 
Wallgren of Everett and L. W. Suter 
of Seattle. During the afternoon the 
ladies enjoyed tea and a theater party. 

The first day’s activities were brought 
to a close with a dinner dance held Mon- 
day evening in the Winthrop Roof 
Garden. The only speaker on this occa- 
sion was William G. Frasier, president 
of the American National Retail Jewel- 
ers Association. 

Mr. Frasier spoke on the outlook for 
the. jewelry business and urged the 
passage of the Capper-Kelly Bill and 
the National Platinum Stamping Act. 
He also advocated more advertising 
among jewelers to in this way gain 
greater public confidence in the jeweler 
and his merchandise. Mr. Frasier 
strongly impressed upon his listeners 
the importance of educating sales people 
and the value of promoting friendly 
relationship between competitors. After 
the dinner was served the jewelers and 
their guests enjoyed dancing. 


Tuesday 


Jay R. Merrick of Tacoma was elected 
president of the association at the clos- 
ing session. Leo Weisfield, president of 
the Seattle Jewelers’ Club, was elected 
first vice-president, and Ben Cohn, of 
Spokane, second vice-president; Dr. W. 
J. Hindley, of Seattle, was reelected 
secretary-treasurer. Gaston Moch, Mon- 
tesano; Joseph Carter, Vancouver, and 
Owen Jones, Yakima; were chosen 
trustees. 

The new. officers are considering an 
invitation from Oregon State Retail 


Jewelers’ Association to meet in Port- 
land next year. 

Speakers during the day included Al. 
J. Sartori, Spokane; W. D. Thomas and 





DR. W. J. HINDLEY, SECRETARY- 
TREASURER 


William Prager, Seattle; Owen Sylves- 
ter and Jay R. Merrick, Tacoma. 

Better merchandising methods, credit 
and collections and business control were 
discussed. 

A complimentary luncheon bridge: tea 
for the ladies and a golf tournament 
ended the convention. 








Liberman’s Gift Shop, Syracuse,N.Y., 
Suffers Fire Damage 


SYRACUSE, N. Y., May 21.—Liberman’s 
gift shop, 467 S. Salina St., Utica, suf- 
fered damage of several thousand dol- 
lars from a fire that started yesterday 
afternoon at 5 o’clock in the basement. 

Arthur Liberman, the proprietor, and 
a negro porter, were the only ones in 
the store when the fire was discovered 
by the porter, who was repairing a 
screen in the basement The porter 
dashed out through the smoke and could 
not be found later. As there is no front 
entrance to the basement firemen found 
difficulty in reaching the blaze. 

Mr. Liberman does not think the in- 
surance will cover the damage. 








The jewelry store of Hoffman Bros., 
27 S. Virginia Ave., Atlantic City, N. J., 
was recently broken into and looted of 
$200 worth of jewelry. 
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Are Powder Boxes Dutiable as 
“Jewelry” or “Mirrors” 


WASHINGTON, D. C., May 20.—Claim- 
ing that enameled silver powder boxes 
suitable to carry on or about the person 
are properly dutiable as jewelry at 80 
per cent under Par. 1428 of the Tariff 
Act of 1922, the Government has ap- 
pealed to the United States Court of 
Customs and Patent Appeals from a 
decision of the United States Customs 
Court holding them to be dutiable as 
mirrors at 50 per cent under Par. 230. 








Business Records 


It is reported that Max Huebner, 
Indiana Harbor, Ind., is in bankruptcy. 

An offer of 25 cents on the dollar is 
being made to creditors by the Style 
Jewelry Mfg. Co., Providence, R, I. 

Involuntary bankruptcy proceedings 
have been instituted against Herbert 
Pope, Granger, Tex. 

Samuel Lipshutz, a jobbing jeweler, 
731 Sansom St., Philadelphia, Pa., has 
been petitioned into bankruptcy. 

An involuntary petition in bankruptcy 
was filed recently against the Glaser 
Co., Rochester, N. Y. A receiver has 
since been appointed. 

Rubin Bavley, Boston, Mass., has 
executed an assignment to Joseph De 
Santis. The assets are valued at $400 
while the liabilities are estimated at 
$2,000. 

Clarence W. Bourne, Chicago, is offer- 
ing creditors a settlement of 25 cents 
on the dollar in cash. The value of the 
assets is placed at $700 while the liabili- 
ties total $3,075. 











The Platinum Market 


The prices of platinum remained firm 
this week although there was a fluctua- 
tion in the price of iridium, which 
ranged from $245-$250 per ounce, 
instead of the steady price of $250 listed 
last week. 


The official quotations are as follows: 
Per Ounce 

Soft PisQimeae «..o.e:6 0:66. dni. ao et0o eee 68 
Platinum containing 5 per cent iridium... 77 
Platinum containing 10 per cent iridium.. 86 
iy nee een ern peer eee: > $245-250 
Palladium 42 








Jewelers’ Gold Bars Withdrawn and 
. Exchanged at New York 


Week Ended May 18, 1929 


The U. S. Assay Office reports: 
Gold bars exchanged for gold 


GOAT oc iiss cite tact eeaueiha, Sire are $907,529.08 
Gold bars paid depositors...... 53,017.58 
ROU os = Os hates x $960,546.66 


Of this gold bars exchanged for gold 
coins are reported as follows: 


Date Exchange 
$544,055.41 
46,248.95 
117,884.31 
67,648.52 
111,044.83 
20.647.06 


$907,529.08 
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Le 
~JBN-THE FACE of seemingly unsurmountable 
_B-obstacles ... and intent on his major mis- 
sion—that is, to bring 


 DIRIGEM’ 


_to this country with the greatest possible ==" 
speed. ..-Mr. Maurice: Nathan disembarked . 
from the crippled Graf Zeppelin, (on which — 
‘he was a passenger) commandeered an air- ~~ 
plane to fly from Marseilles to Paris . . . But, 
missing the boat-train, he flew by plane from 
Le Bourget to Cherbourg where he caught the 
Acquitania steaming out of the harbor. He 
will be in New York the week-end of May 25th. 































MORAL—Even Zeppelins may be thwarted 
but Nathan Service continues to achieve its 
objectives! 


Ss. NATHAN & COMPANY, Inc. 


DIAMONDS » PEARLS + PRECIOUS STONES 
71-73 NASSAU STREET, NEW YORK 








*Regarding DIRIGEM;; further details when Mr. 
Maurice Nathan arrives in New York. 
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Wisconsin Jewelers Meet at Oshkosh 


Twenty-fourth Annual Convention Opens with Addresses and Discussions—Question Box 


OSHKOSH, WIs., May 21.—The 24th 
annual convention of the Wisconsin Re- 
tail Jewelers’ Association opened at the 
Hotel Raulf this morning with a good 
attendance. The time up to 11 a. m. was 
devoted to a meeting of the National 
Jewelers Mutual Fire Insurance Co. 

After President Hentschel had called 
the convention to order the invocation 
was pronounced by the Rev. W. L. 





A. C. HENTSCHEL, PRESIDENT 


Harms, Oshkosh. The jewelers then 
joined in singing “America” and Vice- 
Mayor George Oaks gave an address of 
welcome, to which L. Nelson, Madison, 
responded. 

President Hentschel in his address 
dwelt upon the Capper-Kelly bill and 
the benefits the trade will derive by its 
adoption. He spoke of organization un- 
rest in the trade and said he was glad 
to say that “steps to secede from our 
National Association considered in some 
sections have not been carried through. 
Our parent association has been work- 
ing faithfully and diligently for the 
American jewelers for 25 years and 
much good has been done by it in the 
past and it must receive our fullest 
support in the future.” 

He also spoke of the Jewelry Institute 
and expressed the opinion that it 
deserves some thought and support by 
retailers. 

Secretary Anderson in his report 
urged support of the Capper-Kelly bill 
and discussed affairs of the State As- 
sociation. 

Treasurer Stecher’s report indicated a 
balance of nearly $3,000 with a large 
paid membership, and expressed the hope 
that the number might reach 300 this 
year. After the announcement of con- 





Session Held in the Evening 


vention committees the session ad- 
journed. 
Monday Afternoon 


The afternoon session was called to 
order at 2 o’clock. The first speaker 
was William Gibson, of the Cole & 
Young Co., Chicago, who discussed in- 
stalment selling and methods he found 
successful in changing the policy of a 
long established cash store into one 
which now does 70 per cent of its busi- 
ness on the instalment plan; this has 
been accomplished in five years. The 
30 per cent cash business done today is 





A. W. ANDERSON, SECRETARY 


greater volume than the entire business 
five years ago, he said. 

Following Mr. Gibson’s very interest- 
ing talk was a delineation of the Jewelry 
Trade Association and Institute by 
Ralph Roessler, who told in detail the 
plans of the various organizations and 
the functions of the Institute. 

The closing address of the afternoon 
was by Prof. H. G. Fox, of the Com- 


_merce Department of the University of 


Wisconsin at Madison. Mr. Fox pointed 
out the benefits to come to all retail 
merchants of the State through the 
service available at Madison, and in- 
dicated very clearly the advantage to 
jewelers and other merchants of the 
State in having the research work done 
by the State University with very 
nominal cost to the merchants. 


Evening Session 


At eight o’clock the convention re- 
assembled for the question box session 
with Oran  Liljequist, Wausau, in 
charge. This was a very interesting 
session, and at 10 o’clock when the ladies 


had returned from the theater party 
an hour of wonderful entertainment was 
given and buffet lunch served to more 
than 200 people. 

The session on Wednesday morning 
will open as a forum with discussions 
of subjects for. the good of the associ- 
ation, to be followed by reports of dis- 
trict clubs. 

Two talks and a business session will 





HENRY F. STECHER, TREASURER 


follow and in the evening there will 
be a banquet and dance. 








Joseph L. Herzog Announces Per- 
sonnel of Adjustment Committee 
of National Jewelers’ Board 
of Trade 


Joseph L. Herzog, chairman of the 
National Adjustment Committee of the 
National Jewelers Board of Trade, re- 
cently announced the personnel of the 
Committee for the current year. The 
National Adjustment Committee is com- 
posed of representatives chosen by the 
various district directors, one of whom 
in each instance is the chairman of the 
local adjustment committee. 


The members of the committee, in 
addition to Mr. Herzog, are: E. C. 
Brunst, Gruen Watch Co., Inc.; Sigmund 
Cohn; Walter L. Glenn, R. Wallace & 
Sons Mfg. Co., Inc.; Ralph S. Hamilton, 
Hamilton & Hamilton, Jr., Inc.; Joseph 
M. Kucera, Norris, Alister-Ball-Bridges 
Co., Inc.; Zach A. Oppenheimer; John C. 
Petersen, International Silver Co., Inc.; 
and Otto D. Wormser. 
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Genuine Pearls Cultured 


HEAD OFFICE: GINZA, TOKIO 
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The Van Itallie Company 


90 West Broadway, New York 


Diamonds for Industrial Purposes 


Representing 
J. K. SMIT & ZONEN FOULDES, SMIT & CO. 


AMSTERDAM LONDON 










































WE CAN FILL YOUR ORDERS FOR 


WEDDING-RING RONDELLES 


INDIVIDUAL OR AS CLASPS 


MODERN NOVELTY Co., INC. 








THIS IS OUR No. 1000 








126 South St., Newark, N. J. 


85c. GROSS IN QUANTITIES 











| eal 


























May 23, 1929 


To Present Tablet 





Jewelers’ Guild of Omaha and Council 
Bluffs to Give State of Nebraska 
Diamond Studded Plaque to 
Commemorate Seventy-fifth 
Anniversary 


OMAHA, NEB., May 18—Nebraska is 
to celebrate its diamond anniversary in 
September, with an appropriate festival 
at Omaha. The Jewelers’ Guild of 
Omaha and Council Bluffs has taken 
aggresive part and has prepared an 
interesting piece to be presented at the 
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commonwealth that endures—a monu- 
ment to their energy sustained by. faith 
and courage.” 

Governor Weaver has commended the 
Jewelers’ Guild for its project in pre- 
paring this tablet to be presented to the 
state. 

Said the Governor: “The Goldsmiths’ 
and Silversmiths’ Guild of Europe have 
through the centuries carried out pro- 
jects of patriotism and enterprise. I 
commend this spirit on the part of 
our Nebraska successors to these ancient 
and honorable guilds.” 

A. E. Sheldon, secretary and superin- 
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THE DIAMOND JUBILEE BRONZE TABLET SET WITH 75 DIAMONDS, WHICH THE 
JEWELERS’ GUILD OF OMAHA AND COUNCIL BLUFFS WILL PRESENT TO THE 
STATE OF NEBRASKA 


Left to right: 


H. W. McDonald, secretary of the Jewelers’ Guild; T. L. Combs, a director 


of the Guild; Joseph P. Byrne, president of the Guild; O. C. Homan, chairman of the Retail 
Division; John W. Kurtz, a director of the Guild 


proper time in the form of an etched 
bronze tablet in colors, set with 75 
diamonds representing the 75 years the 
state has been a part of the Union, 
either as a territory or as a state. 

The diamonds are to be mounted in 
white gold stars that will surround the 
seal of the state, and the art scroll at 
the top of the tablet. Names of 500 
leading citizens will appear on the 
tablet, especially the names of notable 
pioneers. 

The following tribute to the pio- 
neers will be inscribed on the tablet: 

“In their souls a vision rose. They 
saw an empire arising from a wilder- 
ness. Out of the unbroken prairie they 
saw appear the spires and domes of 
church and school, the walls of happy 
homes and the roofs of stately cities— 
where others passed in eager quest of 
distant gold these stayed to found a 


tendent of the Nebraska State His- 
torical Society, said that the society 
will give the tablet a place of honor 
and safety among the _ collections 
commemorating great events in the life 
of Nebraska. 

The idea for the bronze tablet was 
conceived and originated by R. C. 
Leydecker, promotion manager of the 
tetail Division of the Jewelers’ Guild. 
The exploitation of it will be under his 
direction and offices will be opened in 
the City National Bank building for the 
purpose. 








Columbus, Ohio, police have in their 
custody a Virginia negro who was caught 
with jewelry in his possession after the 
crash of the display window in the store 
of Morrey, Golden Rule Jeweler, set off 
the burglar alarm and brought several 
officers to the scene. 


61 


Atlanta Retail Jewelers Endorse 
“Silver Plate Showing” 


ATLANTA, GA., May 17—Endorsement 
of the “Silver Showing” being observed 
in the trade this spring was given by the 
Atlanta Retail Jewelers’ Association at 
its regular monthly meeting, held last 
Tuesday evening at the Winecoff Hotel. 

Before the treasurers’ meeting was 
opened the members enjoyed an_ in- 
formal dinner. 

After dinner was served the meeting 
was called to order by President Henry 
Muench, and several matters of impor- 
tance to the local jewelry trade were 
discussed. 

The organization went on record as 
being in favor of the “Silver-plate 
Showing,” May 17 to 25, and urged all 
members of the association to cooperate 
with the manufacturers in helping to 
make this event a success in Atlanta. 








Philadelphia Concerns Make Attrac- 
tive Displays of Silver Plated Ware 


PHILADELPHIA, May 20—Philadelphia 
jewelers are observing “Silver Plate 
Showing” with a number of excellent 
displays and the observance really is 
more general than was the case for the 
“Sterling Silver Showing.” 

Wanamaker’s, as usual, put several 
fine pieces in its Chestnut St. window, 
devoted to jewelry displays while the sil- 
ver section of its jewelry store glittered 
with fine pieces. Silver plays a more 
prominent part in Wanamaker’s than 
any other department store in the city. 

J. E. Caldwell & Co. also made a fine 
showing of good pieces of plated ware. 
A showing that attracted much atten- 
tion in the window was several trophies 
for current club events. 

At S. Kind & Sons the window dis- 
play was a notable one, while the 
interior display also was one to attract 
attention. As usual, the Bailey, Banks 
& Biddle Co. had showings, both in the 
silver department and in windows. 

Hoover & Smith filled their store 
window with some carefully selected 
pieces of fine plated ware. At Gimbel 
Bros., a section of the jewelry window 
was filled with modernistic silver pieces 
which attracted much attention, the de- 
signs in several instances being decided- 
ly advanced. Barr’s had a good display 
in one section of its window. A good 
showing was made by Charles H. Ham- 
bly. Others who made good showings 
included F. L. Davis, Fred J. Cooper, 
John D. Enright, Ira D. Garman, David 
Greenberg, Louis Lefkoe, Lean & Jones, 
S. J. Lyons Co., Charles Muth & Sons, 
Fred Sauter, Ralph M. Seaman, and 
C. R. Smith & Son. 

Coming on the eve of the June silver 
season, retailers here, with whom the 
manufacturers and jobbers cooperated 
splendidly, are inclined to believe that 
the silver plate and Sterling silver 
showings will have an influence in mak- 
ing consumers “silver conscious” during 
the approaching wedding and graduat- 
ing season. 
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May 15th, 1929 
----to be EXACT 


In Cleveland, Ohio, over one 
hundred were killed by poi- 
sonous gases, when sponta- 
neous combustion exploded 
X-Ray film stored in the 
basement of the Crile Hos- 
pital Clinic. 


Wherever human hearts 
beat sympathy will be found 
for the sufferers still living 
and for the families of the 
unfortunate victims. 


In common with all 
humanity we, too, regret 
this terrible catastrophe. 


Neen loge Vela 


10 West 47“Street 
New York. 
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Diamonds Disappear 





Wallets Containing Gems Worth $35,000 
Missing from Safe of New York Cutter 


Two wallets containing $35,000 worth 
of unset diamonds were stolen from an 
unlocked safe in the office of Sol J. Van 
Wezel, diamond cutter, on the 17th floor 
of 74 W. 46th St., New York, Wednes- 
day morning, April 15. The gems were 
taken, it was reported, between 11.20 
and 12.30 o’clock. 

At 11.20 Joseph Sequiera, 20-year-old 
gon of A. J. Sequiera, member of the 
firm, placed a wallet containing dia- 
monds in the safe. Before going to 
lunch the elder Sequiera and Mr. Van 
Wezel stopped to lock the safe and then 
noticed that the wallet the younger 
Sequiera had handled along with a sec- 
ond one were gone. 

Detectives were of the opinion that 
the thief probably was aided through 
information of an employe. A girl 
stenographer with a desk adjoining the 
safe was away from work at the time 
for an operation. A door opening from 
the manufacturing part of the shop to 
the building hallway was found un- 
locked. The establishment has the usual 
protective system of locked doors, with 
bells for entrance and inside means of 
securing aid from downstairs, and it is 
thought that it would be impossible for 
any one to stage a robbery and getaway 
without detection, unless associated 
with an employe or one who knows the 
office lay-out. 








Smugglers Fined 





Tourists Arriving from Abroad Pay Penal- 
ties for Failure to Declare Jewelry 
and Clothing 


The heavy fine imposed on a wealthy 
Boston woman by the Customs authori- 
ties after she failed to declare jewelry 
bought abroad, is still the subject of 
much favorable comment in the trade. 
For her “oversight” Mrs. Lou McQuis- 
ten, influential resident of the “Hub” 
city and Marblehead, Mass., was com- 
pelled to pay $15,251 in fines and duty. 


The fact that the Boston woman 
failed in her attempt to smuggle in 
jewelry was due to the alertness of a 
veteran Deputy Surveyor of Customs. 
Mrs. McQuisten, who was being greeted 
by a number of Boston politicians while 
standing on the dock before her baggage 
was inspected, was seen by the deputy 
surveyor to nervously finger a fur scarf 
piece. The customs man became sus- 
Picious and asked to be allowed to ex- 
amine the scarf. The deputy closely 
examined the fur piece and discovered 
something hard within its lining, which 
later proved to be a diamond bracelet. 
Upon making this discovery the Boston 
woman was taken to a room on the pier 
where she was searched but nothing 
additional was discovered. Her baggage, 
it was claimed by the customs authori- 
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ties, contained a large assortment of 
lingerie, handkerchiefs and other un- 
declared clothing. The woman’s trunks 
were. seized, but were later released after 
she paid the domestic value of the 
smuggled goods plus 100 per cent of 
this value in fines and penalties. She 
arrived in this country recently on the 
Homeric. . 

Another “forgetful” transatlantic 
traveler arriving on the Ile de France, 
was J. H. Michaels, a wholesale fish 
dealer, who neglected to make a declara- 
tion of a quantity of jewelry, neckties 
and socks he was bringing in from 
abroad. Michaels was likewise fined 
after the discovery of the smuggled 
goods, and was compelled to pay $9,344. 
to the Government. 








Watch for This Man 


Man Who Jumped $10,000 Bail Bond Now 
Being Sought by Chicago Police 
CHICAGO, May 18—Search is being 


instituted by police of Chicago for David 
Miner, alias “Joseph Russelsky,” of New 








DAVID MINER, ALIAS “RUSSELSKY” 


York, who was let out of jail on Satur- 
day, May 11, under a bond of $10,000. 
His case came up before Judge Edgar 
A. Jonas, of the felony branch of the 
Municipal Court on Monday and he did 
not appear in court when his case was 
called. 

When Miner called at the Detective 
Bureau a week ago to intercede for a 
Max Davis, sneak thief who was extra- 
dited from Detroit, he was recognized 
by Sergt. William Knowles of the 
jewelers’ squad as being wanted on a 
sneak theft job. He was identified by 
Valentine Jones, of Jones & Baumrucker 
Co., as being one of the men that 
robbed them of a wallet of diamonds 
some time ago. 

If anyone knows of the whereabouts 
of David Miner, he should communicate 
with the Pinkertons, or Sergt. William 
Knowles, care of Detective Bureau, 
Chicago, or advise the office of THE 
JEWELERS’ CIRCULAR. 
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Sent to Prison 





Head of New York Diamond Concern Must 
Serve Term on Larceny Charge 


George E. Stillings, whose activities 
as head of the Standard Diamond Co., 
formerly at 654 Madison Ave., New 
York, came to a sudden end several 
months ago when his questionable meth- 
ods of doing business were exposed by 
a local newspaper and the Better Busi- 
ness Bureau, was sentenced last Friday 
in the Court of Special Sessions to 
serve an indeterminate term of not less 
than six months and not more than three 
years in the penitentiary. The sentenc- 
ing of Stillings, who was convicted of 
petty larceny, was accompanied by a 
stinging rebuke from Justice Ellsworth 
J. Healy, who, after hearing the tales 
of a few of the gullible victims of the 
defendant, said to the latter, “a man 
like you should be in jail for the rest 
of his life.” 

According to the report of the Proba- 
tion officer Stillings for many years has 
been involved in “get-rich-quick” enter- 
prises. His latest conviction came. with 
the collapse of a diamond investment 
project which induced hundreds of 
people to pay $1 or $2 a week into the 
Standard Diamond Co. The convincing 
literature from this concern promised 
that in return for payments totaling 
$100, the investor would receive either 
$137.50 in cash or a diamond valued at 
$175. 

It was admitted that Stillings made 
good to some of his investors, but sev- 
eral months ago a few of those who had 
paid in their required amounts received 
neither principal nor interest. Just 
about this time one of the New York 
newspapers exposed the scheme, and im- 
mediately the Better Business Bureau 
began an investigation. Stillings soon 
found himself in an embarrassing situ- 
ation, and after several complaints had 
been lodged with the District Attorney’s 
office, the head of the Standard Dia- 
mond Co., was arrested 

According to the Probation officer he 
had evidence that Stillings had collected 
on his diamond scheme between $100,000 
and $125,000. Listed among Stillings’ 
victims were employes of the Motor 
Vehicle Bureau, employes of many con- 
cerns, policemen and even detectives. 








Market Prices for Silver Bars 


The following are the quotations for 
silver bars in London and New York 
as reported for the past week: 

Selling Price 


London U. 8. Gov’t New York 

Date Official Assay Bars ficial 
May 14.. 254% 56% 54% 

=" 365..« 2a 56% 54% 

- 1¢.... 2a 56% 541% 

* Plows See 56% 54 

© 3... 3a 56 535% 

“«  20.... Holiday 56-14 53% 








The Worth Jewelry Co., 427 Summit 
Ave., Toledo, Ohio, recently was robbed 
of a miscellaneous assortment of jewelry 
by a thief who smashed a show window 
with a brick. 
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BUILDING FOR LEADERSHIP/ 


America’s Most Beautiful Jewelry Stores 
“MICHIGAN” INSPIRED! “MICHIGAN” PLANNED! 
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STORES 
We've Built 


FRIEDBERG’S (3 Stores) De- 
troit 


SALLAN’S, Detroit 


DANIEL’S, Battle Creek and 
Lansing 


COLE & ERWIN (3 Stores) 
Detroit 


ARONBERG’S, St. Louis 
ABELSON’S, Newark 


SCHLECTER JEWELRY CO., 
ading 


BUSCH JEWELRY CO., Ja- 
maica and Brooklyn 


FINLAY-STRAUSS, New York 
BARR’S, Philadelphia 


SAVITT JEWELRY CO., New 
Haven 


MAYOR’S, Cincinnati 
AND OTHERS 
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Factory and Main Office 


300 E. JEFFERSON AVE. 
DETROIT, MICH. 
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At the left is an artist’s 
conception of our TAP- 
PIN’S front in Newark, 
N. J.—acclaimed the finest 
jewelry store in the East. 





“MICHIGAN” BUILT! 


ROM the small jeweler who is seeking a 
place in the sun of leadership to the 
larger jewelers whose leadership is merely 

a question of larger, more beautiful and more 
efficient stores in which to handle their business 
—WE ARE BUILDING FOR THEM ALL! 
Go wherever you will: the store “Michigan” 
built will win you, will stir your admiration, 
will cause you to place your store problems in 
the hands of our experts .. . all leaders in 
their own field! 





From plumbing to merchandising, and lay- 
out and front to interior decoration, our one 
purpose is to build the store vou have in mind 
in such a way that it will reflect your innermost 
aspirations. We build. We alter. We re- 
model. And every job is done with that same 
thoroughness that has won for us boundless 
praise from all parts of the country. 


MICHIGAN STORE FIXTURE CO..INC. 


New York Office 


Building Better Stores SALMON TOWER BLDG. 


| Throughout the Nation 11 W. 42nd STREET 
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Can You Identify Him? 





Clever Check Swindler Being Held in 
Chicago Suspected of Victimizing 
Jewelers 


In the recent arrest of Ray William- 
son, alias “J. D. Martin,” alias “Ray 
Williams,” alias “Roy Duncan,” at Chi- 
cago, the Pinkerton National Detective 
Agency is certain that an unusually 
clever check swindler is in custody. 
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Cincinnati Police Quickly Recover 
Jewelry Stolen from a Local 
Concern 


CINCINNATI, May 18.—A quick re- 
covery of jewelry stolen from the Ray 
Co., 322 W. 5th St., was made by the 
local police. The store was broken into 
Sunday and the arrest of James Behary, 
25, of Majestic, Ky., was effected on 
Monday. The next day Behary was 
bound over to the Grand Jury under 





RAY WILLIAMS, ALIAS J. D. MARTIN, ARRESTED IN CHICAGO 


Just now Williamson is being held on 
three indictments charging him with 
passing worthless checks and, accord- 
ing to the Pinkerton Agency, at least 
three Chicago jewelers have been victims 
of the prisoner. 

Williamson has a long criminal rec- 
ord and it is said has served terms in 
the Chicago House of Correction, the 
Michigan City (Ind.) Penitentiary and 
the Indiana Reformatory. His record 
shows that he has been convicted of 
forgery, conspiracy and passing bogus 
checks. 

On April 16, as reported in a recent 
issue of THE JEWELERS’ CIRCULAR, Wil- 
liamson was arrested on the complaint 
of a Chicago merchant, after, it is 
charged, the man attempted to cash a 
$45 check made out to the Seaman 
Paper Co. The check later proved a 
forgery. Since this man’s arrest A. M. 
Erdahl, O. Hedin & Co., and N. T. 
Bedessem, all Chicago jewelers, have 
identified the prisoner as the man who 
previously had swindled them with 
bogus checks. 

In the belief that Williamson has in- 
cluded other jewelers among his vic- 
tims the Pinkerton National Detective 
Agency is anxious to hear from anyone 
who recognizes this man’s picture. He 
is 82 years old, weighs about 156 
pounds, stands about five feet five 
inches tall, and has dark chestnut hair 
and fair complexion. If any reader has 
been swindled by this man he should 
communicate immediately with the 
Pinkerton Agency, 154 Nassau St., New 
York, or any of its branch offices. 


bond of $2,500 under a charge of bur- 
glary. 

The arrest was effected soon after the 
police received a description of a man 
who pawned two watches. When taken 
into custody he was carrying a revolver 
and several of the articles that had been 
stolen from the jewelry store. Behary 
led Detective Chief Emmett D. Kirgan 
and Detective George Lutz to an 
abandoned coal elevator at Water St. 
and Central Ave. on the banks of the 
Ohio River where Behary cached the 
jewelry, which the police recovered. 








Swindler Who Victimizes Jewelers 
by Posing as Hospital Doctor 
Narrowly Escapes Arrest 
in Kansas City, Mo. 


KANSAS CiTy, Mo.,~ May 18.—The 
Altman Jewelry Co. has recovered one 
of the watches, stolen from Miss Lulu 
Waltman, cashier for the company, May 
9, by a man who gave the name of “Dr. 
M. H. Heins,” at Bell Memorial Hos- 
pital. He posed as a member of the hos- 
pital staff and had several watches taken 
out for his inspection. The pseudo 
doctor managed to get away with three 
watches before the fraud was discovered. 
The man was not a member of the staff 
and was not even known at the hos- 
pital, having merely visited there that 
day and spent some time in the clinic. 

Late in the evening of May 9, a man 
entered a pawnshop and offered a watch. 
The proprietor, noting that the watch 
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was new, left the shop and called a 
traffic policeman on the corner. Seeing 
where the proprietor had gone the man 
ran from the shop leaving the watch 
on the counter. The policeman followed 
but was unable to catch him. The watch 
which was recovered was. valued at $100. 
Two others which were taken were 
valued at $225 each. 
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Safe Blowers Rob Philadelphia 
Establishment After First 
Attempt Is Interrupted 
by Owner 


PHILADELPHIA, May 20—The estab- 
lishment of the Keystone Watch & 
Diamond Co., on the second floor of the 
building at 802 Chestnut St., was visited 
by burglars, who blew open the safe and 
escaped with watches and mountings 
valued at about $3,000. The robbery 
was the second attempt on the place in 
the same day. 

Norman Jacobs, proprietor of the 
company, left the office about 6 o’clock as 
usual, but after dinner returned to 
complete some unfinished business. As 
he started to unlock the door, he heard 
a faint noise inside and saw marks of a 
“jimmy,” or similar instrument on the 
edge of the door. When he opened it, 
the office was empty, but an open 
window indicated that the men had fled. 

The office had been ransacked, desk 
drawers pulled open and a _ showcase 
emptied. The unexpected return of Mr. 
Jacobs had interfered with the work of 
the thieves. Mr. Jacobs gathered up all 
the jewelry and other valuables, placed 
them in the safe and went home, in the 
belief the robbers would not try to enter 
the place again that night. He warned 
the negro janitor of the building of the 
attempt on his place and urged him to 
watch his office. 

In the front hallway of the building, 
Mr. Jacobs saw a well-dressed young 
man, who asked him if he knew of an 
office in the building where a press was 
to be installed. The jeweler replied 
he did not and the young man left the 
entrance with him. Just before they 
reached the doorway, Mr. Jacobs saw 
another young man loitering in the 
hallway, but as he was in a hurry to 
keep an engagement paid no particular 
attention to him. 

The police believe the young men were 
the “lookouts” for the burglars. The 
janitor discovered the robbery when he 
opened the office door the next morning. 











Bogus Check Operator Swindles 
New York Jeweler Out of 
$300 Ring 


A variation in the swindling game 
was tried in New York recently, and 
as a result a downtown jeweler suffered 
the loss of a $3800 diamond ring in 
learning that the ways and means of 
clever thieves are without end. 

The jeweler received a call in the 
morning from a prospective buyer who 


(Continued on page 74) 








































Bogus Check Operator 
(Continued from page 65) 
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represented himself as an acquaintance 
of a close friend of the retailer. The 
caller wanted to purchase an engage- 
ment ring and made an appointment to 
look over a display. About an hour 
later the crook made his appearance. 
Any suspicion the jeweler might have 
had was stifled by the stranger’s im- 
pressive appearance and his seemingly 
familarity with the merchant’s friend. 
After inspection he selected a $300 
ring, offering a check in payment. The 
dealer accepted the check which later 
came back as worthless. The merchant 
also found that the purchaser was prac- 
tically unknown to his friend. 

The thief gave the name of “J. H. 
Wilson” and drew his check on the 
Jamaica National Bank. He was de- 
scribed as being five feet eight inches 
tall, slender build, weighing about 165 
Ibs., sandy complexion, smooth and 
hearty manner and with a slight 
southern accent in his speech. 





New York Jewelers Being Tried on 
Charges Growing Out of 
Reported Robbery 


Max Hoffman and Jack Edlin who 
were indicted last January when a 
grand jury failed to believe their story 
that they were held up and robbed in 
their manufacturing jewelry plant, 41 
John St., New York, on Nov. 21, 1928 
were placed on trial last Monday before 
Judge Allen in the Court of General 
Sessions. Most of the first day was 
devoted to selecting a jury, after which 
the prosecution opened its case. It is 
understood that the case will not go to 
the jury before the end of the week and 
possibly not until early next week. 

Both defendants are being tried on 
charges of grand larcency growing out 
of their alleged failure to return mer- 
chandise secured on memorandum from 
several concerns in the trade. Shortly 
after 5 o’clock on the evening of Nov. 
21 the defendants were found gagged 
and handcuffed to machinery in their 
shop where they did business under the 
style of Hoffman & Edlin. They re- 
ported that three men had overcome 
them and escaped with jewelry worth 
between $60,000 and $70,000. Much of 
this, it is said, represented goods ob- 
tained on memorandum from. other 
houses. 

Within a few hours after the reported 
robbery they were petitioned into bank- 
ruptcy and a few weeks later were 
indicted by a criminal grand jury. 








The annual convention of the Alabama 
Retail Jewelers’ Association is to be held 
at Birmingham on June 25 and 26.. A. 
L. Hipp, president of the association, 
called an executive meeting at Birming- 
ham on April 23, at which several im- 
portant matters were discussed. 
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Order Releasing Former Diamond 
Merchant from Chain Gang 
Signed by Georgia Judge 


ATLANTA, GA., May 17—An order 
releasing J. Park Hayes, a former At- 
lanta diamond merchant, from the chain 
gang on which he was serving a two- 
year’s sentence on charges of larceny, 
has been signed by Judge Virlyn B. 
Moore, of the Fulton Superior Court. 

The order placing Hayes on probation 
was signed upon the agreement of Mr. 
Hayes that he would make restitution 
for a $3,000 diamond ring, and pay $25 
a month and interest to a New York 
pawnbroker, where he had pawned the 
ring, until the sum of $762 has been 
paid. 

Hayes was charged with having con- 
verted to his own use money received 
from the sale of a $3,000 ring, the 
property of Mrs. A. B. Tucker, and 
another ring, worth $1,387, the property 
of Mrs. Mary S. Smith. 

He pleaded guilty, after having been 
arrested in Pennsylvania and brought 
back to Atlanta, and was sentenced to 
two years on the chain gang. Mrs. 
Smith’s ring was returned to her some 
time ago. 


Supreme Court Judge Restrains New 
York Concern from Using Alleged 
Infringing Tags on Beads 


Supreme Court Justice Crain who 
heard the application of the Heller Sons 
Corp., New York city, to restrain G. 
D’Elia, Inc., also of New York city, 
from using the trade name “Delia” on 
the ground that it was too closely simi- 
lar to the plaintiff’s trade name, “Del- 
tah,” recently handed down a decision 
in which he said: 

“Motion is granted to the extent of 
enjoining the defendant from the use of 
the word ‘Delia’ as printed on tags or 
labels, or from imitating the tag or 
trade mark used by the plaintiffs in 
connection with the advertising or sale 
of crystal beads during the pendency of 
the action, provided the plaintiffs give 
on or before May 20, 1929, a surety 
company bond for the sum of $5,000, 
conditioned to pay such damages, if any, 
as the defendant may sustain by reason 
of the granting of this temporary in- 
junction, not exceeding $5,000.” 

Michael Schneiderman, attorney for 
D’Elia, Inc., made the following com- 
ment on the decision when interviewed 
by a representative of THE JEWELERS’ 
CrrcutaR: “The clear intent of the 
Court’s decision is merely to defer the 
actual determination of the controversy 
as to whether or not both tags are 
virtually the same until the final trial 
of the case. In the interim the de- 
fendant is not prevented from using the 
symbol or descriptive word ‘Delia,’ but 
only to refrain from such use on the 
particular form or type of tag hereto- 
fore adopted in his business. Pending 
the trial the D’Elia firm will of course 
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employ another tag with the name 
‘Delia’ of a different shape or design.” 

Due to the crowded condition of the 
Court calendar, it is expected that the 
case will not come to a termination be. 
fore the end of the summer. 





Amarillo, Tex., Jeweler Painfully 
Burned When Gas Explosion 
Demolishes His Home 


AMARILLO, TEX., May 18.—H. N, 
Osborne, jeweler, 211 E. Fourth St., was 
painfully burned about the head and 
arms recently when his home at 813 W. 
14th Ave., was completely demolished 
by a gas explosion. While Mr. Osborne’s 
burns were more serious than at first 
reported physicians now say that he will 
recover and will not sustain any ill 
effects from his horrible experience. 

Mr. Osborne was the only one in the 
house at the time. He had come home 
to light the fire under the water heater, 
intending to go back to the store where 
Mrs. Osborne was waiting for him to 
come and take her home. 

It is believed that a leaky gas con- 
nection may have caused the room to 
fill with gas. Mr. Osborne declared 
later that he had barely struck a match 
to light the fire when the explosion 
occurred. 

Except for the initial flash of flame, 
there was no fire in connection with the 
blast. 


Emil F. Sutler, Abilene, Kan., to 
Celebrate 60th Year as 
Watchmaker 


KANSAS City, Mo., May 18.—Emil F. 
Sutter, a jeweler of Abilene, Kan., who 
will celebrate his 60th anniversary as a 
watchmaker this month, is believed to 
have been engaged in this business long- 
er than any other man in the State. 

Mr. Sutter learned his trade at the 
Horological College in Locie, Switzer- 
land, where his father entered him in 
1869 at the age of 12 years, and he 
has followed it ever since. He came to 
this country with his wife and family 
in 1878 and located in Russell, Kan. 
where his parents had settled 18 months 
earlier. In 1887 he moved to Abilene 
and for the last 40 years has conducted 
his business in the same location. 








Cross & Beguelin Appointed Sole 
Distributor of Eterna Watch 
Factories 


On May 17 Cross & Beguelin, 15 
Maiden Lane, New York, were 4ap- 
pointed sole distributors of Eterna 
watches in the United States. This 
change was made so that the trade will 
better be served with Eterna timepieces. 

Eterna Watch Factories were estab- 
lished in 1856 in Grenchen, Switzerland, 
and today employ over 1000 people in 
the factory alone, in order to keep up 
with the demands for watches, move- 
ments and lighters. 
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Death of Joseph F. Imfeld 





Retired Jewelry Manufacturer Passes on at 
His Home in Newark, N. J. 


Newark, N. J., May 21.—Joseph F. 
Imfeld, retired jewelry manufacturer 
and well known in local banking circles, 
died last Sunday morning at his home, 
915 Elmwood Ave., this city. Mr. Im- 
feld succumbed after being in failing 
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health for a year. Funeral services 
were conducted tonight at his late 
residence with the Rev. Dr. Lyman 
Whitney Allen, pastor emeritus of the 
South Park Presbyterian Church officiat- 
ing. 

Mr. Imfeld entered the jewelry trade 
in 1878 when he became a partner in the 
firm of Hendrick & Co., makers of gold 
chains which at that time had a plant 
on Plane St. Upon the death of O. A. 
Hendrick in 1888, Mr. Imfeld continued 
the business until his retirement in 1919. 

He was born Oct. 4, 1858, at Trenton, 
and came to Newark when a child. He 
had resided here ever since and of late 
years lived a retired life. 

Deceased is survived by his widow, 
three daughters, a sister and one 
brother. 


H. W. Furtwangler 


H. W. Furtwangler, 66, Greensburg, 
Pa., veteran jeweler, well known to the 
jewelry trade of Pittsburgh and western 
Pennsylvania, died at his home last 
Saturday. 

He had been in ill health for 16 years 
and most of that time was incapacitated. 
He first was engaged in the jewelry 
business with his father, who com- 
menced business in 1840. 


THE JEWELERS’ CIRCULAR 


John Ginds 


NEw HAVEN, CONN., May 20.—John 
Gunde, retired jeweler and former mem- 
ber of the firm of Wells & Gunde for 
many years in the jewelry business in 
this city, died last Saturday at his home 
on Elm St. 

Mr. Gunde left the jewelry trade when 
the firm of Wells & Gunde dissolved in 
1920. The firm, which was one of the 
oldest and best known in this city, was 
formed in 1878, and until 1920 Mr. 
Gunde remained active in the business. 
In the spring of that year he retired 
and the firm of Wells & Wikender, Inc., 
was formed. 

Mr. Gunde was one of the first mem- 
bers of the New Haven Chamber of Com- 
merce. 








Yeggs Open Safes in Birmingham 
Jewelry Establishment and Get 
Findings and Cash 


BIRMINGHAM, ALA., May 17—-A few 
nights ago yeggs gained entrance to the 
store of F. T. Skelton, wholesale dealer 
in jewelry and optical goods, at 1921% 
Second Ave., N., “jimmied” two safes 
and carried off over $500 worth of gold 
findings, $45 in cash and over $200 
worth of valuable papers. The burglars 
made a thorough search of the entire 
store, scattering papers and trays of 
jewelry all over the store room. Police 
are of the opinion the work was that of 
professionals. 

The Skelton store is located over the 
retail jewelry establishment of A. & A. 
Ash. The yeggs gained entrance to 
Ash’s store by cutting a hole through 
the ceiling. A poison gas warning is 
attached to the big safe in the Ash 
store. For this reason the yeggs did 
not attempt to open it, it is thought. 
They had fingered this safe, however, 
and the police department has photo- 
graphs made of the finger prints. 








Attempted Theft Fails 


New York Gem Dealer Knocked Down by 
Thug Who Is Caught in Nassau St. 
Building 


Soon after Thomas Lenz, a dealer in 
precious stones, Room 1422, 132 Nassau 
St., New York, arrived at his: office 
yesterday morning he opened the door 
for a stranger, who, putting his foot in 
the inner spring door, which Mr. Lenz 
attempted to put between them, sprang 
at the jeweler with a home-made black- 
jack. 

The assailant, afterwards identified as 
Michael Tanner, a boarder at the Sea- 





man’s Institute, 25 South St., beat down " 


the guard of Mr. Lenz’s thrown-up arm 
and struck Mr. Lenz across the side of 
the head with such force that the jewel- 
er fell face down on the floor. 

Tanner apparently thought Mr. Lenz 
was dead or stunned, for he leaped at 
the safe which Mr. Lenz had just opened. 
The jeweler recovering, jumped up and 
set upon him with his right fist, holding 


egation to the 
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the robber’s right hand with the black- 
jack harmless with his other hand. 

The two fought about the room, Mr. 
Lenz shouting for help. 

There were answering shouts from 
other tenants on the floor, who were 
running around trying to find from 
where the calls for aid were coming. 
A rattling, drumming of a gong sounded 
from below. 

Tanner wrenched himself loose from 
the jeweler, ran out the door of the shop 
and bounded down the stairs. Mr. Lenz, 
who had lost strength in the fight, 
stopped at the door, leaning against the 
jamb, still shouting. But several of the 
other tenants started down the stairs 
after the fugitive. 

Meantime the superintendent of the 
building, following the routine pre- 
scribed by the burglary insurance com- 
panies for jewelers’ buildings, had shut 
and locked all the street and basement 
entrances of the building as soon as he 
heard the alarm. A messenger was let 
out and brought back Traffic Policeman 
Quinn. 

The jewelers who had pursued Tanner 
from the 14th floor down knew he had 
not hidden anywhere above the 11th 
floor, where they had lost sight of him. 
Every floor from the 11th floor down 
and the basements were searched. Tan- 
ner was found in the washroom on the 
11th floor. 

Tanner was locked up at the Old Slip 
Station. An ambulance surgeon was 
called to attend Mr. Lenz and a second 
search of the building was made on the 
chance that Tanner had accomplices, 
but none were found. 








Rochester 





Police last week were seeking early 
morning marauders who hurled a cloth- 
covered brick through the plate glass 
window of the jewelry store conducted 
by Charles P. Coster, 1519 Lake Ave., 
and fled with $160 in merchandise. All 
the loot from the Coster store was taken 
from the show window. Mr. Coster 
listed it at a diamond ring valued at 
$100 and two wrist watches valued 
respectively at $42.50 and $17.50. 

Final plans for their annual spring 
ladies’ night celebration were made by 
members of the Rochester Retail Jewel- 
ers Association at their meeting last 
week in the Powers Hotel. Meeting 
around a dinner table, the members de- 
cided to hold their celebration next 
month at an out-of-town dining hall. 
Charles P. Coster, president, presided. 
Plans were discussed for sending a del- 
State convention at 
Poughkeepsie. Back from a_ swing 
around the State in search of new mem- 
bers for the New York State Retail 
Jewelers Association, seven members of 
the Rochester association, oldest organ- 
ization in the country, are prepared to 
offer 35 prospects before the convention 
at Poughkeepsie. Working chiefly in 
teams of two, the men covered an area 
within a radius of 100 miles. 
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— Over One Hundred Years the Jewelers’ Bank 
CHATHA M 


a ENIx A Bank's Best Friend 
Is a Satisfied Customer 


Hundreds of Jewelry Merchants opened their first bank 
account here and are among our best friends today. 
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TRust comPANY We Welcome New Business 


Main Office—149 Broadway 
Branchee—Battery to the Bronx 






Capital, Surplus d 
Undivided Profits ho 


Brae < al Resources Over a Quarter of a Billion Dollars 


SS 
TO THE JEWELRY TRADE 


The jewelry trade . . . even in its old world 
pioneering days . . . has ever been surrounded 
by an atmosphere of dignity and solid substantiality. 



























































' We are proud to number among our depositors 
many representative firms in the manufacturing and 
retailing fields of the industry. 


Its eight conveniently located offices listed below 
| are especially easy of access to those engaged in the 
jewelry trade. h 


CHEMICAL | 
BANK : 


TRUST COMPANY ce 


165 Broadway 
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Banking Service for the Jewelry Trade 


W E offer to jewelers the special facilities developed through 
years of intimate association with their business, together with 
all the financial and service resources of a great banking institution. 







MARKET AND FULTON OFFICE 


IRVING TRust COMPANY 


81 Fulton Street, New York 
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New York Notes 


Harry E. Smith, watchmaker, form- 
erly of Jersey City, N. J., is now located 
in Room 1416 at 108 Fulton St., this 
city. 

Nathan L. Sipress, formerly connected 
with Prutinsky & Woolf, opened his own 
retail store at 110 Sixth Ave., on May 18. 


M. Dinkowitz, polisher and lapidist 
for the trade formerly at 71 Nassau 
St., has moved to the new Barkin build- 
ing, 44 W. 48th St. 


John Basile, manufacturer of gold 
mountings and cameo brooches, formerly 
at 112 Fulton St., is now located in 
larger quarters at 41 John St. 


A. P. Stratton, representing Shreve, 
Treat & Eacret, San Francisco, Cal., is 
in town on a buying trip and while here 
is stopping at the Hotel Roosevelt. 


Hyman Schall, dealer in diamonds, 
has moved from Room 512 to Room 1005 
at 87 Nassau St., sharing an office 
with A. Waldinger, diamond setter. 


George H. Hinton of the Rolex Watch 
Co., Toronto, Can., was in this city for 
afew days last week, having come here 
to meet his wife returning from Europe. 


C. J. Chapman, New York manager 
of the National Jeweler, is in Europe 
and postal cards received by his many 
friends indicate that he is enjoying a 
pleasant trip. 


Max Winsky, diamond and calibre 
setter, moved his quarters on May 20 
from Room 703 at 108 Fulton St., to 
larger quarters in Room 1416 of the 
same building. 


The Herman Soloman Co. of New 
York and Brooklyn has discontinued its 
quarters at 87 Nassau St., and now con- 
ducts business solely from 846 Utica 
Ave., Brooklyn. 


A. E. Schor and M. Green, trading 
under the name of the Acme Platinum 
Mfg. Co., manufacturer of platinum 
mountings, have moved from 141 Fulton 
St. to 21 W. 46th St. 


Max Gunzburger, of Gunzburger & 
Gluck, diamonds, 20 W. 47th St., leaves 
Saturday on the Homeric for a visit to 
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the diamond markets of Europe and his 
old home in Germany. 


D. Dab and J. Schlesinger, formerly 
with the D & I Mfg. Co., have entered 
a partnership for the purpose of manu- 
facturing platinum bracelets, occupying 
Room 607 at 105 Fulton St. 


Saul Lenkowsky, of Samuel Lenkow- 
sky & Sons, importers of diamonds, 10 
W. 47th St., returned on the Leviathan 
Monday after a visit of seven weeks to 
the European diamond markets. 


H. Steele & Co., wholesale dealers in 
watches, jewelry and novelties, have 
discontinued their New York office, and 
are now located at 638 Milam building, 
San Antonio, Texas. The firm was 





Index te News and Special Articles 





Gowns and Jewels Seen at Spring Weddings. 27-28 


A New Mode in Informal Jewels........... 29 
PN eek een Haid canielaeeehle gees oderuweee 30-31 
Clock Merchandising a la Mode............ 32-33 
The Trade Association in Business........ 34-35 
Education Most Essential Factor in Advance- 
ment of Competent Craftsmen........... 36 
OUD HE IS 5 5 ooo os hs Se sae Sa siesdce 39-41 
ere a eer er eee 43 
Diamond Market on Firm Basis............ 45 
Richmond Jewelers’ Float Takes Parade Prize 47 
South Africa Diamond Production Shows 
MI So oie bee o bce oe: Oe was als.cwens 47 
United States Customs Rulings............. 49-51 
New York Merchant Returns Via Boat When 
MP, sao acan ke daceweons roman eas 51 
Minnesota Retains Affiliation With National 
MINNIS fo recta a wien aiare ew. eee um arels S1s:0es 53-55 
Zone Eight of Jewelry Trade Assoc‘ation 
5 corre cals, nce S wien arge 55 
Georgia Jewelers to Consider Regional Dis- 
trict Associations at Macon Convention... . 55 
Federal Trade Commission to Report on 
co Er en nee 55 
Washington State Convention Sessions..... 57 
Wisconsin Jewelers Hold Annual Convention 59 
Nebraska Jewelers to Present State with 
IE 5.0 ea Gh acc aee Oh we mbeeterh oa aes 61 
Philadelphia and Atlanta Jewelers Show Silver 
PN, THM. Sie RKA xc MUR eA Nw ster eaedes 61 
New York Diamond Cutter Suffers Heavy 
CE I Sei ond a a sited cea wecniow once 63 
Chicago Police Seek Bail Jumper.......... 63 
Diamond Concern Head Sentenced to Prison 
a a errr 63 
Chicago Police Hold Check Swindler....... 65 


Safe Blowers Rob Philadelphia Establishment 65 
Supreme Court Justice Hands Down Decision 


Gm. Allowed: Tntripemnett. 2c. 6 oc ccc ckc 74 
FROPGRSRECEE “TOUTOTIORE noo sks ccc ccwcanss 87-90 
rn I a6: 55k Stas sks ces aes 91 


CIRCULAR 











af 


a Be = [io 


vl im f 


a MN, 


















formerly located at 20 W. 47th St., this 
city. 

The employes of the Abbey-Waas Co., 
manufacturing jeweler, 49 Maiden Lane, 
recently tendered a reception to Max 
Bernstein, connected with the firm for 
the past 10 years, who will be married 
on May 28. Mr. Bernstein will leave 
with his bride for a honeymoon in the 
south. 


The Maiden Lane Fishing Club will 
inaugurate its 1929 season on Tuesday, 
June 4. The good ship Natant has 
again been chartered for the trips mem- 
bers will make during the summer. The 
members include Messrs. Hauser, Len- 
hart, Eckstein, Smith, Frey, McKay, 
Booth and Hunt. 


Isidore Dinstman, president of the 
Diel Watch Case Co., 309 Grand St., 
accompanied by Mrs. Dinstman and son 
Herman, leave on the Leviathan, June 
12, for a two months’ tour of the Con- 
tinent, combining business with pleasure. 


At a meeting held recently in Ebel- 
ing’s Casino, by the Bronx Retail Jewel- 
ers’ Association, a group of Washing- 
ton Heights jewelers were admitted to 
membership in the organization. The 
principal speaker of the evening was 
Charles T. Evans, secretary of the 
American National Retail Jewelers As- 
sociation. A number of Bronx jewelers 
will attend the convention of the New 
York State Retail Jewelers Association 
to be held in Poughkeepsie, May 27, 28 
and 29. This delegation will be headed 
by A. Landau, president of the Bronx 
association and will include: I. Hirsch- 
horn and wife, William Schneiderman 
and wife, I. Ferkin and wife, A. J. 
Bluming, I. Geffen and others. 


A pre-convention meeting of the 
Brooklyn Retail Jewelers’ Association 
was held recently at the Hotel St. 
George, at which time a number of 
members signified their intention of at- 
tending the state meeting in Pough- 
keepsie next week. During the meeting 
several members were honored by the 
association for their efficient work in 
making the annual banquet of the or- 
ganization, held several months ago, 
such a marked success. In appreciation 
the following officers and members were 
presented with handsome gifts: Milton 
Godin, “Dave” Heft, Mortimer Staven- 
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stones in all sizes and shapes. 
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Next size larger stone, $2.00 additional 
BUFFALO JEWELRY COMPANY 
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hagen, Phineas Peters, Samuel Feld- 
man, George Beldock, A. Espositer and 
Mr. Kars. 

Jack Lowenstein has leased a store at 
38 W. 57th St. for the merchandising 
of jewelry and novelties. 

The Dawson. Watch & Diamond Co., 
Inc., importer, moved its quarters to 
Room 703, 10 W. 47th St., on May 15. 


A. Holtz & Co., Inc., importers and 
wholesale dealers in jewelry, are now 
on the first floor of the new Hollinger 
building, 169 Canal St. 

The Weinstrum Watch Co., Inc., 93 
Nassau St., has moved from the seventh 
floor to larger quarters on the ninth floor 
of the same building. 

George J. Cumberland, jeweler, for- 
merly at 78 Bowery, is now located at 
169 Canal St. where he is specializing 
in diamonds and watches. 


D. Viola, trading as t Genexal 
Watch Repairing Co., is-réw located i 


Room 716 at 87 Nassau St., instead of 
Rooms 723-724 as heretofore. 


William Engel, engraver, has moved 
from Room 1004 to Room 905 at 87 
Nassau St. and will also conduct a job- 
bing business at his new address. 

The High Art Jewelry Co., importer 
and manufacturer of precious and semi- 
precious stone jewelry, has moved from 
106 Fulton St. to 64 W. 48th St. 

Jack’s Curiosity Shop, Inc., specializ- 
ing in diamonds, jewelry and silverware, 
has moved from 104 Flatbush Ave., 
Brooklyn, to 1262 Sixth Ave., New York. 


H. Sigman and L. Willner have taken 
over the S. L. & W. Diamond Co., Inc., 
and will operate the business under the 
name of Sigman & Willner, 149 Canal St. 


The Gold Seal Jewelry Case Corp., 
manufacturer of salesmen’s sample trays 
and cases, 61 Beekman St., has assumed 
larger quarters at that address in Room 
407. 

Joseph Rosenblatt, importer of dia- 
monds, 521 Fifth Ave., sailed on the 
Olympic last Friday for a purchasing 
trip to the markets of Paris, Amsterdam 
and Antwerp. 

Henry Miller, of Miller & Veit, Inc., 
importers and cutters of diamonds, 48 
W. 48th St., recently returned from a 
trip to the European diamond markets 
in the interests of his firm. 

Felix Deman of the Deman Chain 
Mfg. Co. returned from Europe on the 
Paris, Tuesday, May 14, after a trip of 
two months in the interest of his com- 
pany and the D. & B. Import Co. 

The Timeology hikers will meet 
Saturday at the foot of the Forest 
Parkway station, B. M. T. line, and hike 
to Forest Park where Captain Paul H. 
Schaefer will speak on “How Eskimos 
Tell the Time of Day.” 
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Welton Staples, of N. H. White & Co., 

21 Maiden Lane, is leaving the firm on 

June 1 and will commence a cross- 

“country hike to California. On _ his 
return he will enter college in the East. 


An involuntary petition in bankruptcy 
was filed on May 14 against E. Louis 
Fishback, manufacturing jeweler, 74 W. 
46th St.. The only petitioning creditor 
was Benjamin Hebald, with a claim for 
$846. 


Joseph Kaufer of Kaufer Bros., dia- 
mond importers, 64 W. 48th St., accom- 
panied by Mrs. Kaufer, sailed on the 
Berengaria May 15 for a _ purchasing 
trip to the important diamond centers of 
Europe. 


Milton Fuller, vice-president of the 
Greenleaf & Crosby Co., Inc., Florida 
jewelers with stores at Jacksonville, Mi- 
ami and Palm Beach, is visiting in this 
city and while here is staying at the 
Hotel Biltmore. 


The firm of Miller & Rosenthal, man- 
ufacturer of platinum mountings, 105 
Fulton St., dissolved as of May 15 and 
Max Miller will continue the business 
under his own name at the same address, 
according to an announcement made last 
week. 


Daniel Magaliff, wholesale dealer in 
diamonds and jewelry, formerly of 21 
Eldridge St., is now located in new and 
larger quarters at 97 Canal St. I. 
Rubenstein, wholesale dealer in Swiss 
and American watches, is in the same 
office. ; 


Joseph Beilenson of the firm of Louis 
Beilenson, importer of diamonds, 22 W. 
48th St., accompanied by Mrs. Beilenson, 
sailed on the Lapland after a two 
months’ visit here. Mr. Beilenson will 
resume his duties as buyer in the Euro- 
pean diamond markets on his arrival 
abroad. 


Thomas R. Mensch, 22, jewelry sales- 
man, whose home was at 1033 Kelly St., 
Bronx, met his death last week when he 
walked through the open door of an 
elevator shaft at 121 Canal St. and fell 
seven floors. The superintendent of the 
building was locked up on a charge of 
homicide, as it is claimed the elevator 
door had been left open while the 
car was on the floor above. 


H. I. Bushe, formerly a partner in the 
Concord Watch Co., and also for many 
years connected with the A. Wittnauer 
Co., is now a special representative for 
the Omega Watch Division of J. R. 
Wood & Sons. Mr. Bushe has had a 
wide experience in the Swiss watch field 
both in this country and abroad and he 
is well known throughout the jewelry 
trade. He will present the complete 
Omega line of watches and clocks. 


Samuel J. Riber, 590 Broadway, King- 
ston, N. Y., filed a voluntary petition in 
bankruptcy in the United States District 
Court, this city, on May 13, his sche- 
dules showing assets of ‘$1,320 and 
liabilities of $7,630. The assets include 
stock in trade, $500; wearing apparel, 
$45; automobile, $375; and machinery, 
tools, fixtures, etc., $400, while the lia- 
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bilities comprise secured claims of 
$1,535 and unsecured claims of $6,095. 

The first contribution of the Maiden 
Lane Historical Society to the new mu- 
nicipal museum now under construction 
is a pair of watches, donated by H. H. 
Dillingham, of N. H. White & Co., 21 
Maiden Lane. One of the ancient time- 
pieces was made in London in 1760 and 
is in a silver case, while the other, an 
unusual copper specimen, has not been 
identified as yet but was produced ap- 
proximately at the same time as the sil- 
ver antique. 

On next Saturday, May 25, the em- 
ployes of the New York office and the 
factory of J. R. Wood & Sons will hold 
an outing at the Elks Club, Oakwood 
Heights, Staten Island. Between 200 
and 300 employes are expected ‘to at- 
tend. A baseball game and other out- 
door amusements are scheduled to be 
followed by a dinner at the club. The 
arrangements in the New York office 
are in charge of “Jim” Nutt and in the 
factory are in charge of John Lemmon. 


The following is a list of downtown 
firms in the trade who propose closing 
their places of business all day Saturday 
during July and August: N. H. White 
& Co., Enos Richardson & Co., Squire 
& Bradnac, M. F. Welsh, Larter & Sons, 
Sloan & Co., J. R. Wood & Sons, Soli- 
darity Watch Case Co., A. L. Brown, 
B. Strauss, J. F. Newman, Inc., Ketcham 
& McDougall, Espositer Varni Co., 
Jewelers Security Alliance, Kent & 
Woodland, Link & Angell, Crossman & 
Co., Edmond E. Robert, Inc., Beyer & 
Rohrbach, William E. Ward, Harry 
Meyer, Abbey-Waas, Emil Junge, J. W. 
Richardson & Co., Cooper & Forman, 
Charles S. Crosman & Co.. A. Sabin 
Sons, William T. Schneider, Fred Stork, 
G. O. Street & Sons, Rudolph C. Rich- 
ter, E. H. Valle, C. B. Webster, B. & 
L. Veit. If there are other firms who 
wish their names added to this list, they 
may send them to H. H. Dillingham, 
N. H. White & Co., 21 Maiden Lane. 

It was stated in these columns last 
week that Sol B. Stein, head of the A. 
K. S. Jewelry Co., 74 W. 46th St., this 
city, had committed suicide by taking 
gas after receiving a subpoena to testify 
at the trial of one of the men accused 
of holding up and robbing him last 
October. Samuel Markewich, attorney 
for Mrs. Stein, in a statement to the 
New York World last Tuesday main- 
tained that the jeweler had not been 
subpoenaed a few days before he com- 
mitted suicide. Continuing his state- 
ment in the World the attorney said: 
“The misstatement created the impres- 
sion that Mr. Stein feared the trial 
might bring out something to his dis- 
advantage. The fact is that after the 
robbery he aided the police and the Dis- 
trict Attorney to the best of his ability. 
The robbery forced him into involuntary 
bankruptcy, and although the robbers 
had taken $75,000 of Stein’s property, 
he later turned over to his creditors 
$60,000 in merchandise and $20,000 in 
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Chicago Notes 





Miss J. Adams, jewelry buyer for 
Davis Co., Inc., returned on Monday 
from the East where she spent 10 days 
looking over the markets. 

George Spies, of Spies Bros., Goddard 
building, returned recently from West 
Baden, where he spent 10 days resting 
and enjoying the sports offered there. 

Charles S. Purdy, representing the 
Williams & Anderson Co., removed his 
offices from the 15th floor of the Hey- 
worth building to suite 1201 of the same 
building. 

Sol Hess, and Mrs. Hess, of the 
Jewelry Mart, spent a few days last 
week at French Lick, resting before 
going to Louisville, Ky., to attend the 
derby. 

R. Stripling, of the Budd Jewelry Co., 
Muskegon, Mich., spent several days of 
the past week in Chicago visiting at his 
favorite wholesale houses and calling on 
many of his old acquaintances. 

S. Leubusher, of Leubusher-Schumann 
& Co., wholesale jewelers, left Chicago 
last week to spend a few days at their 
Detroit office before going to New York 
and the East to attend to business. 

Marshall Pierce & Co., wholesale jewel- 
ers, are now located in their spacious 
quarters on the 12th floor of the Hey- 
worth building. The new quarters are 
more than twice as large as the old 
place. 

Ber-Jon Jewelry Co. is the name of a 
new retail jewelry and novelty concern 
that recently opened for business at 189 
N. LaSalle St. J. Prockter, owner of 
the business formerly was in business 
for himself on Wentworth and 69th Sts. 

William Pillath, watchmaker to the 
trade, removed his offices from Room 
1501 to. 1201 Heyworth building. In 
making the change Mr. Pillath has a 
private office which is very convenient 
for his business. 

In the matter of R. E. Redeker & Co., 
a second and final dividend of 10 per 
cent was mailed to all creditors by Louis 
Goldman, of Goldman, Allshouse & 
Healy, trustee. This makes a total dis- 
tribution of 35 per cent. 

Walter C. Peacock, of C. D. Peacock, 
Inc., spent several days of the past week 
at Crane Lake Club, on the [Illinois 
River. Mr. Peacock is president of this 
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club and went there to make arrange- 
ments with his committees for the open- 
ing of the club for the summer months. 

Olsen & Piermattei, are now located 
in Suite 1201, Heyworth building, where 
they have more desirable space and are 
more conveniently located. This concern 
carries a complete line of jewelers’ sup- 
plies, and have been in business for 








For June Our Stylist Advises: 


Retailers 


To concentrate interest on sets of 
jewels for the sport spectator with the 
displays of prize cups and trophies. 


Wholesalers 


To prepare for continued and growing 
demand for fall costume jewelry, spe- 
cializing in greens, blues and yellows, in 
gems, gemstones, mosaic enamels. 


Designers 


To turn their attention to the new 
shoulder brooches, elaborated medium 
and short length necklaces, single-stone 
finger rings and fringe earring pen- 
dants an inch and a half long. 








almost a year. They formerly were 
located at 7 W. Madison St. 

Charles D. Peacock, III, and Frank 
Buffington, of C. D. Peacock, Inc., re- 
turned last week from New York where 
they spent a week visiting places of 
interest and calling at many of the fac- 
tories. Although Mr. Peacock has been 
in New York many times this was his 
initial business trip. 

C. M. Hutchison, representing J. 
B. Bowden & Co., of New York, stopped 
in Chicago last week to spend a few 
days here calling on the trade on his 
way through the East and home. Mr. 
Hutchison just completed a trip through 
the Northern and Southwestern sections, 
and reports his business as being good. 

I. W. Phillips, formerly located at 
7106 Sheridan Road, and operating as 
the I..W. Phillips Watch Repair Shop, 
recently purchased the business of the 
United Watch Co., 1316 North American 
building. Mr. Phillips has removed his 
business to the loop address and in the 


future will transact all business from 
there. 

“Billy” Schumann, of Leubusher-Schu- 
mann & Co., accompanied by his wife, 
left last week to motor to Florida where 
they will remain for a few days before 
going to Richmond, Va., Mr. Schumann’s 
old home. They will spend about a 
week there visiting with his sisters and 
friends, returning to Chicago the first 
part of next month. 

L. W. Williams, manager of the Chi- 
cago office of the Theo. W. Foster & Bro. 
Co., and Fred Cannon, of Koke, Slaudt 
& Co., Los Angeles, and Pacific Coast 
representatives for this concern, left 
Chicago this week for the home offices 
at Providence, where they will attend a 
sales conference. They hope to return 
to Chicago by the end of this month. 

I. Behrstock, of the I. Behrstock Co., 
Los Angeles, Cal., left Chicago last 
Thursday for the eastern markets. Mr. 
Behrstock, spent a few days in Chicago 
visiting with his many friends and look- 
ing over lines, also getting new ideas 
for the larger and more modern quarters 
into which the concern is moving next 
month. This firm will move from -220 
W. 5th St., to the Metropolitan building. 

The Alex Katz Co., importer, located 
in Suite 1107 Heyworth building, has re- 
modeled and greatly enlarged its place 
of business to take care of its increas- 
ing business. A commissioner of this 
concern left recently for Eurcpe where 
he will devote a couple of months in 
looking over the markets and making 
purchases for the fall. This firm im- 
ports necklaces, novelties of all kinds, 
ete. 

The marriage of Miss Dorothy Habel 
to Raymond Ruthenberg, took place on 
Saturday, May 18, at 8 o’clock at the 
Oak Park English Lutheran Church. 
Mrs. Ruthenberg is the daughter of 
Mrs. L. S. Habel, of Oak Park. Mr. 
Ruthenberg, is a member of Marshall 
Pierce & Co., wholesale jewelers, 29 E. 
Madison St. Upon their return from 
a trip to Chattanooga, Tenn., they will 
make their home in Oak Park. 

Ben Braude and Ben Ruddy operating 
as the Importers Outlet Stores, has pur- 
chased the busiress of the Charles 
Westen Co., 60 W. Maais.n St. Albert 
Loevenhart, who formerly was connected 
with the Charles: Westen Co., has been 
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placed in charge of the store and he is 
assisted by I. Samuels, who has been 
associated with this firm for some time. 
This concern has its wholesale head- 
quarters at 337 W. Madison St. 

A. C. Becken & Co. announced last 
week that Harry A. Stier, is now as- 
sociated with them as a representative, 
calling on the retail trade through Colo- 
rado, Wyoming, Utah, Arizona and New 
Mexico. Mr. Stier is very well known 
in this territory, having traveled it for 
some time while in the employ of the 
Lehman Jewelry Co., of Denver, Colo. 
Mr. Stier left this week for his territory 
and will be away for several weeks. 

Edward R. Tyler, auctioneer, recently 
returned from Champaign, IIl., where 
he closed out the jewelry business of T. 
H. Craig, who is retiring from that end 
and will devote his entire time to optics. 
Albert H. Bowman, who has been located 
on Neil St., Champaign, for some time 
has taken over the lease and fixtures of 
the Craig store and has removed his 
business there. Mr. Tyler spent a few 
days in Chicago and then left for an- 
other sale at Oshkosh, Wis. 

Edward B. Seeber, who has been en- 
gaged in the retail jewelry business on 
the northwestern side of Chicago for a 
great many years has closed out his 
business at 3106 N. Cicero Ave. This 
was found necessary on account of the 
ill-health of Mr. Seeber, who has been 
ailing for several years, in fact ever 
since ‘he was injured in a holdup at his 
store. It is expected that Mr. Seeber 
will go to South Dakota for awhile 
where he can enjoy a good rest. 

Maurice Karpeles was in the Soden 
building, on Wednesday morning, at 
9.30 waiting in the lobby for an elevator 
to take him to offices of G. A. Soden & 
Co., when someone put his hands over 
his eyes. He thinking it was a friend 
joked about it when suddenly he was 
pushed to the stairway leading to the 
engine room. Here he had two guns 
pointed at him and when he showed re- 
sistance one of the men attempted to hit 
him on the head. He was successful in 
dodging this blow when the second man 
tried to hit him in the face. This too he 
dodged. They “frisked” him for a dia- 
mond wallet and when they saw he had 
none took a case containing about $500 
worth of necklaces and fled. 

Malke Zolla passed away last Thurs- 
day evening, in her 83rd year, at her 
late home, 6712 Glenwood Ave., after an 
illness of over two years. She is sur- 
vived by her husband, Abraham L., four 
sons, David, Adolph, Max and Emil, 
and three daughters, Mrs. Aaron Zolla, 
Mrs. Nathan Brooks and Mrs. William 
H. Shapera. Adolph and Max Zolla are 
engaged in the jewelry business in Chi- 
cago, and Emil is a well known attorney 
of New York. who handles the affairs 
‘of many jewelers. Miss Rose Brooks. a 
granddaughter is also in the jewelry 
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Funeral services 
were held on Friday at 2.30 p. m., from 
the Chapel at 4911 Broadway and inter- 
ment was at Oakwoods Cemetery. 


business in Chicago. 








Cincinnati 





Announcements of the outing of the 
Cincinnati Wholesale Jewelers and 
Manufacturers Association, mailed out 
by Clarence Loeb, chairman of the in- 
tertainment committee, show that the 
annual summer festivity will be held 
Tuesday, June 11. Five different loca- 
tions are being considered by the com- 
mittee at which to stage the affair but 
the final selection will not be made for 
a week or more. 

A revival of the plan to advertise the 
advantages of Cincinnati as a jewelry 
center has been made through a reor- 
ganization of the committee chosen by 
the Cincinnati Wholesale Jewelers and 
Manufacturers Association. Clarence 
Loeb, who was vice-chairman, was ad- 
vanced to the chairmanship because 
Arno Dorst, who had been the head of 
the group, was elected president of the 
Cincinnati Credit Men’s_ Association. 
The positions of the two were reversed 
and the other members of the com- 
mittee are: Harry Greenwald, William 
W. Oskamp, Herbert Schwab and Edgar 
Noterman. 


Cleveland 


Shaw’s, credit jewelers, Superior Ave., 
will open their first branch store in 
Cleveland in the near future. It will 
be located on Broadway near E. 55th St. 

Oliver D. Staudt, formerly connected 
with the Webb C. Ball Co. and Cowell 
& Hubbard, watchmaking departments, 
has opened an office at 225 Webb C. Ball 
building. 

The Frederick Pohl Jewelry Co., 
6009 Euclid Ave., has taken a lease 
for eight and a half years on a store 
at 1118 Chester Ave. for a total con- 
sideration of $36,000. 

Abe Sisser, who recently suffered loss 
by fire in his store on Fourth St. has 
decided to move and has taken a room 
on the second floor of the Superior 
Arcade. He will hold an auction sale 
in the near future which Sol Bergman 
will conduct. 

Mrs. Lucy N. Beattie, wife of Hugh 
W. Beattie, jeweler, Euclid Ave. and 
E. 14th St., passed away at her home 
on Monday, May 13. She is survived 
by her husband and three sons. The 
funeral was held on Wednesday with 
interment in Cleveland. 

The regular fortnightly luncheon 
meeting of the 24 Karat Club was held 
at the Winton Hotel on Wednesday with 
President Frank Russert presiding. 











Samuel Zwee, secretary, reported that 
the stickers for use on statements, etc., 
that will be used to advertise the na- 
tional 


convention in Cleveland in 
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September, will soon be ready for dis. 
tribution to the trade and that an out. 
line of the map of Ohio had been chosen 
for the design. The club will not hold 
any more monthly meetings until fall, 
but it is expected that the luncheon 
meetings will be continued so that the 
executive board will be in constant touch 
with affairs concerning the convention, 


Detroit 


The Wallace-Munroe Mfg. Co., 901 
Metropolitan building, has ceased busi- 
ness. This organization had been active 
in Detroit for a number of years and at 
one time covered a wide field. 

The Adrian Jewelry Mfg. Co., Adrian, 
Mich., recently held its formal opening. 
The owners are S. Fabian and Herbert 
Hetherton. Both previously were en- 
gaged in business at Pontiac, Mich. 

Morris Wasserman, formerly an ex- 
ecutive of the Cole & Erwin Co., retail 
jewelers, Detroit, has gone to New 
Orleans where he and his brother, Fred, 
have engaged in the retail jewelry busi- 
ness for themselves. 

The Luths, Dorweld, Haller Co., whole- 
sale jeweler, Liggett building, after 
having been in business in Detroit for 
35 years, is retiring and the corporation 
will be dissolved, according to an an- 
nouncement issued last week. The en- 
tire $60,000 stock of jewelry and fixtures 
were offered for sale at auction on 
Tuesday, May 21. Mr. Luths retired 
from the business a year or two ago 
and now Mr. Dorweld and Mr. Haller 
have decided to leave the wholesale busi- 
ness. 

















Milwaukee 





Frank J. Lukitsch, formerly with E. 
L. Feiling, retail jeweler, has opened up 
an establishment of his own at 474 
12th St. 

Walter Peterlein & Co., retail jewel- 
ers, have opened in a new location at 
6210 Greenfield Ave., West Allis, Wis. 
The concern was formerly located at 
343 Grove St. 

Schopps’, Inc., retail jewelers, have 
opened in their new location at 4907 
Center St. The concern was formerly 
located in the Uptown Theatre building, 
817 49th St. John F. Schopps is the 
proprietor of the store. 

Jesse L. Klitsner, jeweler, 308 State 
St., Madison, has filed a voluntary pe- 
tition in bankruptcy in the United 
States District Court. Mr. Klitsner has 
listed his liabilities at $19,802 and his 
assets at $26,746. Exemption is claimed 
for $18,400 of the listed assets. 

Fred Loeser, formerly operating 4 
store under the name of Voelkel & 
Loeser, retail jewelers, has opened a 
jewelry establishment on 27th St. be- 
tween Wells and Cedar Sts. Ralph 
Voelkel, his former partner, opened 4 
jewelry store of his own at 27th and 
Vliet Sts. a short time ago. 
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San Francisco 





The store of Shreve & Co. was closed 
on May 11 because of the death of 
Charles J. Foster. Although he retired 
ten years ago, the late Mr. Foster 
was at one time head of the silver de- 
partment of Shreve & Co. 

There is a general feeling of satisfac- 
tion among members of the jewelry 
trade in San Francisco that James H. 
Sorenson did not permanently sever his 
connection with the business when he 
recently closed his store at 715 Market 
St. Mr. Sorenson is now the manager 
of the new Whitcomb Jewelry Co., 1221 
Market St. 








Pittsburgh 


John Motosichke has formally opened 
his new store in a new building in 
Tarentum. 

David M. Levine held a formal open- 
ing of his new store at 104 N. High- 
land Ave., last Friday. He was former- 
ly a member of the firm conducting 
Kralee’s jewelry store. 

Wholesale jewelers are over the top 
in the amount of money the Pittsburgh 
contingent is expected to contribute to 
the credit protection fund being raised 
by the National Association of Credit 
Men, to protect merchants against the 
operation of the credit crook. The 
jewelers’ allotment of the $1,700,000 
being raised has been obtained, as far 
as Pittsburgh is concerned. The com- 
mittee handling the matter here includes 
Emil Freyer, Samuel Weinhaus Co., 
chairman; R. S. Robinson of R. S. 
Robinson Co., George W. Best, Heeren 
Bros. Co., and Fred Gluck of Martin 
Gluck & Sons. 











Boston 





Homers, Inc., recently launched a 
postal campaign for the sale of stock 
to finance a jewelry chain store system 
in New England. Letters offering shares 
indicate that the first of the chain would 
be at Portland, Me. 

The Massachusetts and Rhode Island 
Retail Jewelers Association is about to 
launch a campaign to make the organ- 
ization a more vigorous and effective 
agency in the trade. President C. J. 
Gidley has asked Arthur Stern of Lynn, 
former president, and Louis Smith, of 
Beverly, secretary, to lay plans for a 
membership drive. 

A small but choice collection of En- 
glish silver of the 16th, 17th and 18th 
centuries is on exhibition in the new 
wing of the Museum of Fine Arts. 
Notable pieces are a rare and unusual 
gold “Tontine” cup made in 1702 by 
Pierre Harrache; a baronial salt dating 
from 1614, eight and a half inches high, 
an acorn cup of silver gilt of 1585, one 
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of the only two similar cups known, and 
a beautiful group of domestic pieces of 
the 18th century. 

Carl F. Lawton, chairman of the sports 
committee for the annual outing of the 
Boston Jewelers Club at Shore Gardens, 
Nantasket, June 19, has selected the fol- 
lowing to take charge of the various 
events: Baseball, C. H. Housman; three- 
legged race, F. T. Widmer; pipe light- 
ing, A. S. Kelley; quoits, E. F. Lilley; 
potato spoon race, E. M. Kirby; 50-yard 
race, William G. Smith. The club has 
set aside a sum for the purchase of 
prizes this year. In past years the 
prizes have been donated. With Mr. 
Lawton on the sports committee are: J. 
Charles Steever and Edward A. Bigelow. 
James H. Parks, Edward D. Cole, James 
Kingman and Albert R. Kerr are on 
the outing committee. 





Providence 





The Dee Jewelry Co. has moved from 
the Mercantile block, 131 Washington 
St. to 756 Eddy St., because of the 
recent fire in the former building. 

The Supreme Mfg. Co., manufacturer 
of jewelry novelties and shoe ornaments, 
has removed from 61 Peck St., to larger 
quarters in the new Doran building, 15 
Elbow St. 

The Celluloid Novelty Co. has pur- 
chased the stock, tools, machinery, fix- 
tures, good will, etc., of the Vincent 
Mfg. Co., 756 Eddy St., and will con- 
tinue the business as the successors at 
the same location. 

The Rieser Jewelry Co. was awarded 
judgment with costs in each instance by 
Judge Rueckert in civil session of Sixth 
District Court last week against eight 
defendants on book accounts. The claims 
ranged from $6.70 to $148.50. 

A voluntary petition in bankruptcy 
has been filed in the United States Dis- 
trict Court for Rhode Island by the 
Joseph Catlow Co., manufacturing 
jewelers, 92 Niagara St., this city. The 
liabilities are scheduled at $45,600 and 
the assets at $25,050. 

The monthly meeting of the directors 
of the Manufacturing Jewelers’ Board 
of Trade was held at the Turks Head 
building, this city, on Friday afternoon 
with the President Ellis W. MacAllister 
presiding. Several applications for 
membership were favorably considered 
and considerable routine business trans- 
acted. 

While Walter H. McKenna, of the 
manufacturing jewelry concern of W. H. 
McKenna & Co., 700 Prairie Ave., this 
city, was in Boston recently, his sample 
case containing more than $1,000 worth 
of goods was stolen. He left the case 
on the counter in the store of a Boston 
concern while he sought the buyer for 
the jewelry department but when he re- 
turned the case had disappeared. 

Among the jewelry buyers in this 
city and vicinity during the past week 
were the following: Mr. Strauss, of 
Herman Strauss Corp., New York city; 
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F. W. Henne, of Carson, Pirie & Scott, 
Chicago; J. O. Kingstone of San Fran- 
cisco, Cal.; Mr. Ritter, of Ritter-Green- 
berg Co., Philadelphia; Charles Rauch 
and Herman Rauch of Louis Rauch Co., 
Cincinnati; Messrs. Hahn, Strauss and 
Haft of the Lippman, Spier & Hahn Co., 
New York city; Mrs. Adams of the 
Davis Dry Goods Co., Chicago; Max 
Singer, New York city; Mr. Jacobs, of 
R. Jacobs Co., Cincinnati; Mr. Foster, 
of Samatag & Hilder Bros., New York 
city; Mr. Heim, of the Rose Jewelry Co., 
New York city; A. W. Eastbury of 
Goldsmiths Co., of Canada, Ltd., of To- 
ronto; Mr. Brownstein and Mr. Gold- 
stein, of the Brown & Gold Co., Phila- 
delphia, and Mr. Sharoff, of the United 
Comb Co., New York city. 








AttleBienwe 


Charles H. Gill, 71 years of age, died 
last week at his home, 8 Park Ave., and 
is survived by one daughter. He was 
associated with the D. F. Briggs Co. 
for 33 years, resigning about a year ago 
to accept a position with the Union Plate 
& Wire Co. 


Frank E. Ricketts, who on Thursday 
completed 50 years of service with the 
W. N. Fisher Co., was completely sur- 
prised by the employes and a few other 
friends formerly employed there. Mr. 
Ricketts was presented a purse of gold 
in recognition of his long and faithful 
service which in a small way testified 
to the high esteem in which he is held 
not only by the concern but by his fellow 
workmen. The presentation was made 
by Miss Annie Riley, the recipient re- 
sponding. 

Elmer J. Cruff, who has been as- 
sociated with the D. F. Briggs Co., for 
the past 14 years and for most of that 
time as foreman, has resigned to become 
assistant advertising manager of the 
Reed & Barton Co., silversmiths at 
Taunton. As he was leaving the D. F. 
Briggs’ factory for the last time the 
other night he was surrounded by his 
fellow workmen and presented a purse 
of gold as a token of the feeling and 
appreciation of those who have been 
associated with him. 











Consular Notes 





A Bombay, India, firm is in the 
market for the agency for clocks and 
other timepieces. Inquiries to the Bu- 
reau of Foreign and Domestic Com- 
merce, at Washington, D. C., with men- 
tion of File 3471, will provide further 
details. 


The Bureau of Foreign and Domestic 
Commerce reports that a firm in Winni- 
peg, Canada, is seeking the purchase 
or agency for buttons, combs, buckles, 
collar buttons, cuff buttons, ete. Ad- 
ditional information can be obtained by 
referring to File 38513 of the Depart- 
ment’s records at Washington. 


































































A New and Improved Annealing 
Furnace 


A GROUP of executives representing 
the foremost manufacturing jewel- 
ers, after viewing a demonstration of 
the Brandt furnace at work in the plant 
of a manufacturer, pronounced it one of 
the most noteworthy improvements in 
manufacturing methods brought to their 
attention in a considerable period of 
time 

The Benrus Watch Case Co., in whose 
factory the Brandt furnace has been an 
essential manufacturing element for over 
a year, permitted these executives to 
watch their production going through the 
furnace 

For annealing purposes the Brandt 
furnace constituted a distinct improve- 
ment over other methods. Metals receive 
a perfect and even anneal, and have the 
added advantage of coming from the 
furnace cleaner and brighter than when 
they went in. White gold requires no 
boracic acid protective coat. Nickel 
silver, sterling silver, brass and copper 
are not oxidized and therefore require 
no pickling or bright-dipping prior to the 
next operation. Not only is the elimina- 
tion of bright-dipping itself a note- 
worthy achievement, but the removal of 
the hazard to dies is also effected. In 
other words, annealing in the Brandt 
furnace makes that operation a simple, 
cheap and efficient one. 

But even more unusual than annealing 
is the fact that soldering can be done— 
soldering of a quality equal or even bet- 
ter than can be done by the most ca- 
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pable solderers. This watch case com- 
pany, which formerly employed as many 
as 15 solderers to take care of their pro- 
duction, now does all its soldering in the 
Brandt furnace. 





THE NEW BRANDT FURNACE 


the cost of this labor, but the soldering 
is of a uniformly superior quality. 

The Brandt furnace is being manufac- 
tured by Brandt Engineering Corpora- 
tion, and is being sold by Weisberg & 
Greenwald, 71 W. 45th St., New York. 
Model “A,” which is the type best suited 
to the manufacturing jeweler, is now 
in production and deliveries are being 
made. 


















Business Conditions in Southern 


Chile 


Full-blooded native Indians who speak 
nothing but German were noted in south- 
ern Chile by A. C. Marquardt, export 
manager of the Conklin Pen Co., who 
has just returned from a four-months’ 
trade trip through South American 
countries. 

“Before manufacturers in North 
America can expect to largely increase 
their business with South American 
countries there must be more white emi-. 
gration to those countries,” says Mr. 
Marquardt. He regards the increasing 








occupation of the country by desirable 
white settlers from North America and 
Europe as the most important trade de- 
velopment in Latin America. 

“Population figures are very mislead- 
ing,” says Mr. Marquardt. “Brazil with 
38,000,000 people is really a far smaller 
market than the average State in the 
United States. . 

“Retail merchandising in the cities is 
slowly becoming modernized in con- 
formity with accepted methods in the 
United States. The manufacturer who 
shows his South American retail outlets 
how to display and sell merchandise, as 
we do it here, is the one who will do the 
best business.” . 
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Reed & Barton Co. Distributing 
Exceptionally Fine Pamphlet 
Featuring Oxford Sterling 
Pattern 


PAMPHLET of exceptional beauty 

in make-up and design is being dis- 
tributed by Reed & Barton, Taunton, 
Mass., featuring the Oxford pattern in 
sterling silver. The pamphlet measures 
9% by 12 inches. The cover pages are 
of genuine parchment, the front cover 
page showing a reproduction of the en- 
trance to Oxford University. Printing 
is done in gray and a color bordering on 
beige. The introduction gives an inter- 
esting history of the origin of the city 
of Oxford and paints-an attractive word 
picture of the great university and its 
environs. The designer of the new pat- 
tern, gazing long at the superb sweep of 
the windows of Christ Church Cathe- 
dral, and thinking in terms of silver, was 
impressed with the idea of adapting the 
outline of the windows to silver pieces 
for modern tables. The idea was carried 
back to the studios, at Taunton, Mass., 
and there began the actual development 
of the silver design. 

Thus came into being the Oxford pat- 
tern, unlike any other sterling silver 
design offered to the general public. The 
pattern is illustrated by half-tones il- 
lustrating teaspoons, dinner forks, salad 
forks, knives, carving sets, ice tea, 
sugar, bouillon, orange spoons, etc. 
and the various other silver table requi- 
sites. The pattern is also shown in a 
neatly designed mahogany chest, fitted 
with brass handles, hinges and a sesa- 
mee lock. The cover, deck and draws 
are lined with military blue velveteen in 
two combinations. The chest is 10% in. 
high, 19% in. long and 13 in. wide. These 
chests come in two combinations. In one 
combination, in the deck (center block) 
are placed butter spreaders, salad forks, 
oyster forks, dessert forks and all kinds 
of spoons, while in the deck of the other 
combination are carving sets, steak 
knife and fork, pie server, butter knife, 
sugar spoon, etc. Three draws in the 
chests will hold additional fancy pieces 
and several staple items in flannel rolls. 
The booklets are very attractive and in- 
viting to read. 
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The New Longines Automatic Watch 
“Telesco” Makes a Prominent 
Debut! 


The A. Wittnauer Co. is offering to 
the trade a very novel timepiece. The 
watch, which contains either a Longines 
or a Wittnauer movement, is encased in 
a small rectangular container of sterling 
silver or leather and of the size and 
thinness of a small cigarette lighter. By 
a slight pressure on the side of the con- 
tainer, the watch springs up to give the 
time. The watch is thus fully protected 
from jars, dust, etc. The new watch 
case and mechanism have been duly 
copyrighted. 

This new watch may be just out of the 
factory but it is already very popular 
among noted sportswomen. Miss Helen 
Wills, woman tennis champion, and Miss 
Glenna Collet. woman golf champion, 
think their new sport “Telesco” a most 
accurate and elegant timepiece. 





Fifty Years in Business 


The Ostby & Barton Co., Providence, 
R. I., is celebrating its 50th anniversary, 
marking the event with a booklet called 
“Fifty Years” which is being distributed 
to the trade. 

The expansion of the firm has been 
as interesting as it has been rapid, the 
pamphlet shows. It was founded in 
1879 with two employes and now is a 
widely-known establishment of 1050 em- 
ployes and executives, known to the 
trade as “The World’s Largest Ring 
House.” The first shop at 25 Potter St., 
Providence, was little more than a small 
room, while now the company occupies 
two six-story factory buildings with 
over 75,000 feet of floor space. 

The firm originally manufactured and 
sold a line of solid gold engraved band 
rings, a specialty which has grown so 
that the present line contains over 6000 
items. The two founders lived to see 
the company widely established and high- 
ly regarded in the trade. although both 
were called by death before their true 
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span of years was run out. 
death occurred in the tragic Titanic 
sinking, and his partner was called by 
the Grim Reaper slightly less than five 
years later in 1917. Two sons of Mr. 
Ostby, Harald W. Ostby and Erling C. 
Ostby are now president and treasurer 
respectively. 


Tudor Plate Offers New Tray 
Service 


A new tray service with a summery 
flavor, but designed to boost sales the 
year round, has just been announced in 
Tudor Plate, by the makers of Commu- 
nity Plate. The tray is free, adding noth- 
ing to the cost of the pieces. The service 
will be known as the Meadowbrook set. 

Green is the predominating color of the 
new tray, and a wicker border its dis- 
tinguishing characteristic A tapestry- 
like background of contrasting tones 
creates an instant impression of quality 
which is not hidden even when the silver- 
ware rack is in place, inasmuch as this is 
merely a strip across the center. The 
tray bottom is glass-covered. 

The Meadowbrook tray is furnished as 
a service for six, eight or 12 covers, in 
29, 34 and 50. pieces. It may be had in 
five different patterns. 





Retailers Display Keen Interest in 
Approaching Jewelry Show 
at Chicago 


Early as it is, retail jewelers are 
showing marked interest in the Jewelry 
and Allied Trades Show to be held in 
Hotel Sherman, Chicago, Aug. 5-9, 
inclusive. 

The 1928 Show was attended by 
owners and buyers from 1523 bona fide 
retail establishments. 

In April the first broadside was 
mailed to some 13,000 retailers through- 
out the country and the second broadside 
was sent the same list of retailers the 
latter part of May. Other mailings will 
follow each month up to Show time, 


Mr. Ostby’s while page advertisements 


85 





have ap- 
peared in seven trade papers beginning 
with the April issue and will continue 
through July. Every retailer. in the 
country knows about this Show. 

The Wholesale Jewelers of Chicago 
want every retailer to realize the con- 
structive value of this Show, and that it 
is staged for his benefit. 





Wm. B. Griffin Now Manager of Sales 
and Advertising for Holmes & 
Edwards Division of Interna- 
tional Silver Co. 


On May 13, James G. Ludlum, Mana- 
ger of The Holmes & Edwards Silver 
Co., International Silver Co., Successor, 
Bridgeport, Conn., announced the pro- 
motion of William B. Griffin, who for 
10 years has been advertising manager, 
to manager of sales and advertising. 
Mr. Griffin succeeds W. B. Harrington, 
formerly sales manager, who recently 
resigned. 

In his new capacity Mr. Griffin will 
continue to direct the advertising pro- 
gram of this company and in addi- 
tion assumes responsibility of the gen- 
eral sales direction., Under Mr. Griffin’s 
supervision a constructive advertising 
program for a number of’ years has 
made the line of Holmes & Edwards 
Super Plate-Inlaid one of the _ best 
known nationally advertised lines of . 
silverplate. Mr. Griffin’s broad knowl- 
edge of merchandising coupled with 
years of experience in this field, equips 
him with a wonderful background for 
his new work. 

Mr. Griffin is well known in the ad- 
vertising fraternity and in his long 
association with the silverware indus- 
try has made a nation-wide acquaint- 
ance in the jewelry trade. 





The Crystal Magic Co., Allentown, Pa., 
has placed on the market a new cement 
which will neither dry out nor crumble. 
It is guaranteed, if used as directed, to 
hold permanently any watch crystal. 
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GIRLS BOWLING LEAGUE BANQUET CLOSING A SUCCESSFUL SEASON FOR THE 


EMPLOYEES OF THE HADLEY 


CO., PROVIDENCE, R. I. 
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A complete assortment of A Standard Unbreakable 
fancy crystals, furnished in round crystal inserting 
hand mah tfit, furnished i 
finished gene poy Standard ieaiommameaes ie 
enable you to fit any Unbreakable ished cabinet, takes 


fancy crystal without Watch Crystals care of all round crys- 
grinding. tal inserting jobs. 
Inc. 
71 Nassau St., New York 
Order through your Write for 1929 cir- 
jobber or direct Wholesale Distributors cular and free sam- 


PENNANT WATCH SUPPLY CORP. 
119 Fulton Street New York P les of our crystals. 





FRANCO AMERICAN 
PRECIOUS METALS CORPORATION 





GOLD, SILVER AND PLATINUM METALS 


General Office 
62-72 West 47th Street, New Yerk City 
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Sweeps, Polishings, Gold, Silver, 
Platinum and Plated Scraps. re ie white: os 
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Platinum and White Gold Wedding 
Ring Blanks. Fancy White Gold 


Mountings. Selections Sent on Request. 


ee ee a ee a a 


Refining and Manufacturing Plant: 


-urchasing and Sales Dept.: 
CHICAGO 
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Sundials, Watches and (hronometers 


Curator, Division of Mineral and Mechanical Technology, Smithsonian Institution, Washington, D. C. 


(Continued from issue of May 16) 

E VICK’S clock had an escape wheel 

whose teeth instead of being cut into 
the periphery were cut on one edge, and 
the teeth instead of being cut square 
were pointed, so that the whole wheel 
looked like a crown, and, in fact, it was 
called the crown wheel. In the modern 
watch movement there can be seen a 
number of gears, some large and some 
small, some that look as though they 
were not moving and others moving 
fairly rapidly. These gears are all con- 
nected to each other, and, in addition, 
the largest is connected to the main- 
spring which is inclosed in a little round 
box and cannot be seen, and the small- 
est is connected to the escape wheel. By 
this arrangement the main spring in un- 
winding turns the escape wheel. De 
Vick’s clock had a similar combination 
of gears which, however, instead of 
being turned by a spring, were turned 
by the pull of a weight which was fas- 
tened to a rope wound around a cylinder 
and, just as in the modern watch, the 
smallest of the gears in this ancient 
clock moved the crown or escape wheel. 


OOKING closely, it will be observed 
that underneath the balance wheel 
there is a little bit of a seesawing device, 
the ends of which hook themselves alter- 
nately into the teeth of the escape wheel. 
This alternate hooking of one end and 
then the other of the seesaw makes quite 
a lot of noise, in fact it is the tick-tock 
of the watch and the seesawing device 
called the escapement. De Vick’s clock 
had an escapement. It consisted of a 
rod to which were attached two little 
vanes which were placed the same dis- 
tance apart on the rod as the diameter 
of the crown wheel, and just as in the 
watch, first one and then the other of 
these little vanes became hooked into a 
tooth of the crown or escape wheel, mak- 
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ing the same kind of tick-tock noise. The 
vanes in de Vick’s clock were subse- 
quently called “pallets,” which is also 
the name given to the ends of the see- 
sawing device of the modern watch, the 
only difference being that de Vick’s pal- 
lets were made of metal whereas the 
pallets of the modern watch are cut and 
polished rubies and sapphires. De Vick’s 
tick-tocking device was called the verge 
escapement, while the corresponding 
device of most modern watches is called 
the lever escapement. 

It may be taken for granted that 
clocks were produced only at rare inter- 
vals following the installation of de 
Vick’s. There are a few accounts of 
clocks having been made and set up in 
various parts of Europe during the lat- 
ter part of the 14th century and the be- 
ginning of the 15th. The number of 
stories of clocks made during the latter 
half of the 15th and the beginning of the 
16th century increases and by the time 
the 17th century is reached it is evident 
that there were quite a number in use. 
Most of them were placed in churches, 
some in public buildings, and a few were 
made for the nobility for it was only 
this class that was able to pay for them. 
For three hundred years there were no 
changes made in the timekeeping mecha- 
nism but instead the craftsman confined 
his attention to elaborating on the hous- 
ings for the movements; adding ingeni- 
ous devices to indicate the movements 
of the sun, moon and stars; making per- 
petual calendars and equipping his 
clocks with automatons which did all 
sorts of stunts. 


ROBABLY the most elaborate clock 
of this period was the one in Strass- 
burg Cathedral in Alsace. It was begun 
in 1352 and took two years to build. It 
was 20 feet high and divided up into 
three stories. It had a perpetual calen- 
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dar; showed the movement of the sun, 
moon and stars; and toward the top was 
a statue of the Virgin before which at 
regular intervals three little figures 
representing the Wise Men bowed. The 
whole clock was surmounted by a rooster 
which flapped his wings and crowed at 
regular intervals. The clock was rebuilt 
in 1547 and made even more elaborate. 
Figures representing the seven pagan 
divinities from which the names of the 
days of the week are derived were added. 
These various figures appeared upon the 
day which was named after them. The 
12 signs of the zodiac were shown and 
numerous other contrivances added. 
Again, in 1838, the clock was rebuilt 
and not completed until 1842. This time 
the allegorical figures representing the 
days of the week were placed in chariots 
and drawn by such animals as are as- 
signed as attributes to these divinities. 
These chariots ran on a circular iron 
railway and appeared each in order. 
There are movable figures representing 
the four ages, infancy, youth, manhood 
and old age, which appear in turn and 
give upon a bell the second stroke of 
each quarter of the hour. At the first 
quarter a child strikes the bell with a 
rattle. A youth in the form of a hunter 
strikes it with an arrow at the half 
hour. At the third quarter the blows 
are given by a warrior with his sword, 
and at the fourth quarter an old man 
produces the notes with his crutch. 
When he has retired a figure of Death 
appears and strikes the hour with a 
bone. When Death completes his turn 
of striking the noon hour, a figure of 
Christ appears and the twelve apostles 
pass before the feet of their Master, 
bowing as they do so. The Christ makes 
the sign of the cross. During the pro- 
cession of the apostles the cock perched 
at the top of the clock flaps his wings, 
ruffles his neck and crows three times. 
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HE story is told of a French mathe- 

matician, named Burdeau, who about 
the year 1696 made a clock in compli- 
ment to Louis XIV. On a rich throne 
surrounded by all the pomp of royalty, 
sat the king and around him stood the 
electors of the German States and the 
princes and dukes of Italy. These in- 
dividual figures advanced toward the 
king and after offering homage, on re- 
tiring struck the quarter of the hour 
with their canes. For the kings of Eu- 
rope was reserved the more dignified of- 
fice of striking the hours after they had 
paid their respects to the king. Many 
French people who saw this clock ad- 
mired it so greatly that they finally per- 
suaded Burdeau to hold a public exhibi- 
tion. He advertised his intentions and 
a great crowd of people collected to see 
the clock. Between the time of his deci- 
sion to publicly exhibit it, however, he 
made a little change which he thought 
would make a better impression. Bur- 
deau knew the stubborn and unyielding 
will of William III of England toward 
Louis XIV and the change he made, 
therefore, was to cause the figure repre- 
senting William to make a most extreme 
bow when he appeared before the French 
king. When the exhibition was held 
everything went beautifully until Wil- 
liam appeared. He bowed very low, but 
at that instant something went wrong 
with the mechanism and Louis fell out 
of his throne prostrate at the feet of 
the British king. The news of this acci- 
dent spread very rapidly and was con- 
sidered almost an evil omen. When 
Louis heard of it Burdeau was sent to 
the Bastille. 


PPARENTLY there were individuals 
living in this age who disliked clocks 
about as much as the Roman despised 
sun-dials. This is indicated in the words 
of the Weish singer who was probably 
disturbed while having a wonderful 
dream: 
“Confusion to the black faced clock by 
the side of the bank that woke me— 
May its head, its tongue, its pair of 
ropes, molder. 
This turbulent clock clacks ridiculous 
sounds like the drunken cobbler. 
A cobbler, too, in appearance.” 
While these old clocks indicated time, 
their lack of accuracy was appalling. 
The general workmanship, of course, 
was poor; the gear teeth were roughly 
cut; and we know now that with the 
verge escapement, accuracy was impos- 
sible. The faultiness of timekceping was 
recognized even in those days, as is indi- 
cated in the story told of Charles IV, of 
Austria, who retired from the throne 
about the middle of the 16th century 
and went to live in a monastery. He 
was very fond of clocks, a hobby which 
Voltaire adduces as a proof of his in- 
sanity, and endeavored to amuse himself 
by trying to make several of his clocks 
accord in time. The difficulty he had led 
him, so the story runs, to remark, “What 
an egregious fool must I have been to 
have sacrificed so much blood and treas- 
ure in an absurd attempt to make all 
men think alike when I can not even 
make a few clocks keep time together.” 
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Time Values and the Railways 


Address of J. H. Parmelee, Director, Bureau of Railway Economics, Washington, 
D. C., before Horological Institute of America, May 8, 1929 


IME is of the essence of all things, 

runs an old adage, and of no economic 

activity is that statement so true as of 

the operations of the railway industry. 
* * * 


Railways must run their trains on 
schedule, where the time element is 
vital; a large number of railway em- 
ployes must and do synchronize their 
work with train schedules, and must 
observe rigid time regulations; so vast 
is the railway industry in scope and so 
widespread are its activities that every 
minute and even every second much 
service is being rendered to the country. 

Practically every railway employe, 
whether directly engaged in transporta- 
tion or not, is interested in time values. 
The time element enters into nearly all 
the efficiency factors of railway opera- 
tion, making it an important item for 
study by all officials interested in effec- 
tive railway methods. Last, but by no 
means least, the economic value of 
transportation to the nation depends in 
large measure on the speed with which 
the service is rendered, that is, the short- 
ness of the time involved. As a corol- 
lary, any saving in time means a tre- 
mendous economic benefit, both to the 
railways and to the nation at large. 

To the railway operator, the vital im- 
portance of running trains on schedule 
is obvious. By having trains meet and 
pass each other at the regularly ap- 
pointed places, time is saved and the 
danger of costly mistakes is reduced. 

To the public, the maintenance of 
regular schedules is also vital. It is 
vital to the safety of operation, which 
spells increased safety and comfort for 
the passenger. It is important as an 
element of time saving, which means 


convenience and economy for the 
traveler. 
So clearly is this recognized that 


many high-speed passenger trains are 
operated on an extra-fare basis, the 
passenger being ready to pay for the 
time he saves while en route. These 
trains are usually well patronized, in- 
dicating the money value that many 
passengers place on their time. Some 
of the trains are run so close to schedule 
that the passengers are guaranteed 
arrival on time, with the agreement that 
if the guarantee is not fulfilled within 
a reasonable margin, the railway will 
return to each passenger a_ certain 
amount of the extra fare for each hour 
of delay. 
* * * 
GAIN, the importance of regularly 
maintained train schedules is recog- 
nized by public authority, in that some 
regulatory bodies require reports from 
railways as to the percentage of trains 
operated on time during specified 
periods. 
* * * 


Combining the train and engine ser- 


vice employes, other transportation 
classes, and general classes we have a 
total of 553,520 railway employes whose 
activities are directly or closely bound 
up in train operation, and who must 
take train schedules and_ train-time 
values into account in their work. This 
large group is about one-third of the to- 
tal of railway employes of all classes, 
and represents a mighty army of more 
than half a million persons keeping step 
to the rhythmical beat of the driving 
wheels of our freight and passenger 
engines. To them, time is indeed the 
essence of all things. 


Significance of a Second of Time 


Few persons realize the magnitude of 
our railway industry, or the far-flung 
scope of its activities. When I say that 
the railways last year handled more 
than a billion tons of freight, and that 
477 billion ton-miles were produced in 
that operation, we find it hard to grasp 
the immensity of the service thus ren- 
dered. To bring these and other rail- 
way statistics within range of our 
mental vision, we may reduce the annual 
totals to an average per day, per hour, 
per minute, or even per second. 


* * * 
OUR Horological Institute is an or- 
ganized group of specialists whose 
field includes, among other things, the 
development of accurate precision in- 
struments. These are designed to record 
minute fractions of time within the 
smallest possible margin of error. Let 
us take the most fractional time element 
which the average layman can recognize 
—the second—and consider what the 
railways accomplish in that period of 
time. 


During each second of each hour of 
each day last year, the railways of the 
United States 


Handled 15,125 ton-miles and 1000 
passenger-miles. 

Earned $1,936 in operating revenue. 

Expended $1,402 in operating ex- 
penses, including $894 paid as wages to 
employes. 

Paid $12.34 in taxes to the Federal, 
State and local governments. 

“The greatest loss of time that I 
know,” once said Rabelais, “is to count 
the hours.” In a sense he was right, yet 
the railways by counting hours, and also 
minutes and seconds, have contributed 
greatly to the prosperity of the United 
States in the past nine years. What 
Shakespeare called the “inaudible and 
noiseless foot of time” has been meas- 
ured by railway managers, its stride has 
been lengthened by speeding up railway 
operation. 





(Continued on page 90) 
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(Continued from page 89) 


Time and the Non-Transportation 
Railway Employe 


EFORE I present this phase, how- 
ever, I will return for a moment to 

the million or more railway employes 
not included in my analysis of the 554,- 
000 employes who are engaged in trans- 
portation operations. What of these mil- 
lion? Have they no interest in time? 

The facts show that all railway em- 
ployes have a collateral interest in the 
time element. To indicate this, let us 
analyze the character of work done by 
the non-transportation group, aggregat- 
ing last year 1,126,667 persons. 

This total comprises the following 
principal groups: 

Maintenance of way...... 400,198 

Maintenance of equipment. 461,285 


General and clerical....... 248,294 

DPINNEUD: 2654s eeeonsnes 16,890 
Fe ree ee 1,126,667 

Take these groups in order. Mainte- 


nance of way employes, 400,000 in num- 
ber, are intimately connected with train 
operation, because a large part of their 
work of repairing roadway, tracks, 
bridges, and other structures must be 
synchronized with the movement of 
trains. They must know the train sched- 
ules, and so plan their work that trains 
will not be delayed, or will be slowed 
down to the least possible extent. Sec- 
ond, the work of the maintenance of way 
department is vital, in that they provide 
the track over which trains operate, and 
are responsible for the good condition 
of that track. What this means to safe- 
ty and speed of operation can easily be 
seen. Time is certainly a factor for 
which the maintenance of way employes 
must hold themselves responsible. 

Take next the 461,000 maintenance of 
equipment employes. Their duties are 
analogous to those of the maintenance of 
way group, except that they are respon- 
sible for the equipment and rolling stock, 
instead of the roadway and track. Equip- 
ment employes must also accommodate 
their work to the movement of trains to 
the extent that they adjust their work 
according to the number of miles each 
locomotive has traveled ‘since the last 
shopping, and according to the shifting 
of cars back and forth over the lines. 
In addition, it is their duty to keep the 
physical condition of all equipment at 
the highest possible level, so that loco- 
motives may run without breakdowns, 
cars and their axles, brakes, and other 
accessories may run efficiently, and train 
schedules be maintained without delays. 
Here, again, time is a factor for which 
maintenance of equipment employes are 
in large measure responsible. 

* * * 


HAT now of the more general and 

clerical group, numbering 248,000? 
More than four-fifths of this group con- 
sist of clerks, accounting men, and other 
types of office workers, whose work may 
not at first thought seem closely related 
to train movement and to the time ele- 
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ment. Yet they are the recording agents 
for train operation, and their records 
must run with the train, or delay and 
confusion result. For example, the rate 
clerks must keep up with the stream of 
more than 200,000,000 waybills pouring 
out of the freight offices each year, and 
their work of revision and compilation 
helps or retards the prompt payment of 
the bills, according as it is efficient or 
inefficient. Books must be kept concur- 
rently with the traffic, and these books 
are closed at periodic intervals for audit 
and for reporting purposes. 

The railway industry, more than any 
other industry, is required to file regu- 
lar reports with regulatory bodies in the 
nation, the several states, and even with 
local government agencies. All these re- 
ports are required within specific time 
limits, which must be observed under 
penalty of a fine for overstepping the 


regulations. 
* * * 


RECENT case before the Interstate 

Commerce Commission has centered 
on the question of the time to be allowed 
for the payment of railway freight 
charges. Some of the questions involved 
in this case are as follows: Shall a ship- 
per be allowed 24 hours, 48 hours, 96 
hours, or more for the payment of his 
charges? Shall the time run from the 
delivery of the freight or from the mail- 
ing of the bill? If bill is mailed after 
4 p. m. shall it be considered as deliv- 
ered that day or the next day? These 
and other questions have been actively 
discussed, all involving the time element 
and all being recognized as worth mil- 
lions of dollars a year to one side or the 
other, according to the rulings made by 
the Commission. In this case the treas- 
urers of the railways, the accounting offi- 
cers, and many of the clerical forces, all 
included in the general group of railway 
employes I am now discussing, have 
been interested participants. 

So this general group, when its work 
is carefully analyzed, proves to be con- 
nected to the time element in railway 
operation, along with the other non- 
transportation groups. 

The final group is made up of the ex- 
ecutive classes, and numbers 16,890 per- 
sons. If the several groups under the 
direction of the executives are all inter- 
ested in the time factor of railway oper- 
ation, it follows that the executives are 
involved to the same extent. Theirs is 
the final responsibility to conduct train 
operation in such a way as to make it 
speedy, adequate, and safe. 

So in a large sense, and looking at the 
matter broadly, every class of railway 
employes—the whole 1700 thousand of 
them—are more or less definitely bound 
up in the time factor of railway opera- 
tion. Disrupt the working schedules of 
any class, and the result will soon be 
manifested in every train on the line, 
slowing down the tempo and breaking 
down the morale. 

* * & 


Railway Efficiency and Time 


T is clear that effective operation of 
our railways, considered in the final 
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result, consists of the speedy movement 
of trains, and the prompt handling of 
freight and passengers. Many single 
factors enter into this final result, fac. 
tors that are commonly regarded as the 
yardsticks of railway efficiency, and the 
time element is involved, to some extent, 
in the majority of these factors. 

In discussing this feature, we may 
limit ourselves to a list of fifteen eff. 
ciency factors frequently utilized as 
measures or indices of operating effec. 
tiveness on the railways. Nine of these 
involve the time element, the other six 
relating to the load per train and per 
car, and to the physical condition of the 
equipment. The nine factors are as fol- 
lows: 

1. Freight train 
hour). 

2. Freight locomotive-miles per loco- 
motive-day. 

3. Passenger locomotive-miles per lo- 
comotive-day. 

4, Freight car-miles per car-day. 

5. Gross ton-miles per train-hour. 

6. Net ton-miles per train-hour. 

7. Net ton-miles per car-day. 

8. Pounds of coal per 1000 gross ton- 
miles. 

9. Pounds of coal per passenger train 
car-mile. 

You will note that a word denoting 
time appears in the title of the first 
seven of these nine factors, the word 
being either “day” or “hour.” In the 
case of the last two, the time element is 
not so apparent, yet is inherent in them. 


speed (miles per 


. 2... 


iy discussing these factors separately, 
I will indicate with respect to each 
the progress or improvement that has 
been made by the railways since 1920. 
As you may know, this period of about 
nine years since the railways emerged 
from war-time operation by the govern- 
ment has exhibited a remarkable for- 
ward movement in railway efficiency. 
These factors all bear evidence to that 
fact, and I shall later indicate what this 
progress has meant to the nation in the 
form of economic benefit. 

Freight train speed. This factor, 
measured in terms of the average mile- 
age made by a freight train for each 
hour between terminal and _ terminal, 
rests fundamentally on the time element. 
The distance covered, divided by the 
elapsed time, produces the result. This 
factor has risen from 10.3 miles per hour 
in 1920 to 12.9 m.p.h. in 1928, or 25.2 
per cent. To date in 1929, there has been 
a further improvement over 1928. 

Freight locomotive-miles per locomo- 
tive-day. This factor, together with the 
corresponding factor for passenger loco- 
motives, indicates the average daily 
movement of engines in train service. 
These two factors averaged about the 
same in 1928 as in 1920, but if allow- 
ance be made for the greater proportion 
of locomotives held in reserve storage 
in 1928, there was considerable improve- 
ment over 1920. Both factors have also 
shown appreciable improvement to date 
in 1929. 

(To be continued) 
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United States Patents 


Issue of May 14, 1929 


1,712,788. FINGER RING. Max ALPERN, 
New York, assignor of one-half to Papick 
& Schantzer, New York. Filed June 30, 
1927. Serial 202,651. 5 claims. 

A ring comprising a frame, a correspond- 
ingly shaped setting receiving member, a 
peripheral spacing flange projecting there- 
from intermediate the opposite faces thereof, 
means on said flange and on the upper edge 





of said frame for supporting said member 
on said frame on a pivotal axis, and means 
for retaining said member in reversed posi- 
tions, said member in each of the positions 
having a portion projecting above the upper 
edge of said frame, and said flange in each 
of the positions being disposed within the 
confines of and substantially on a level with 
the upper edge of said frame, and forming 
therewith a border about the projecting por- 
tion of said member. 

1,713,098. WRIST-WATCH STRAP. ABRA- 
HAM SCHWALBERG, Brooklyn, N. Y. Filed 
March 13, 1928. Serial 261,229 11 
claims. 





In a wrist watch strap, a buckle section 
adapted to be passed through the ear of a 
watch and having an opening in one end, a 
buckle secured at the other end of saiu sec- 
tion, and a hook secured to the buckle end 
of the section, adapted to pass through the 
opening at the other end of the section. 


1,713,264. VANITY CASE. CHARLES N. 
CoRYELL, New York, assignor to Scovill 
Mfg. Co., Waterbury, Conn. Filed March 
8, 1928. Serial 259,943. 12 claims. 

A vanity case comprising box sections 
hinged together at adjoining ends a mirror 
in the upper box section, cover plates pro- 





viding closures to the lower box section and 
pivotally mounted on a transverse hinge in- 
termediate the ends of said lower box sec- 
tion and toilet accessories mounted on the 
under faces of said cover plates and on the 
edge of one of the cover plates and foldable 
in the closing movements of said cover plates 
down into the lower box section. 


1,712,582. CHAIN. FRIEpRICK RENzZ, Provi- 
dence, R. I., assignor to Speidel Chain 
Co., Providence, R. I. Filed July 2, 

1928. Serial 289,858. 6 claims. 
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A bracelet chain comprising a series of 
generally rectangularly-shaped frame links, 
a sheet metal link having a body with op- 
positely extending wings, each positioned 
through a frame link in contact with the 
body and folded together with their ends 
abutting and edge extensions on said body 


i I 
| 
of a width substantially that of the body 
folded about the edges of adjacent frame 
links and abutting the edges of said folded 
wings to form complete top and bottom walls, 


whereby the frame links are hidden from 
view from either the top or bottom of the 


chain. 
DESIGNS 


78,538. RING. JULIAN G. ScHwas, Cincin- 
nati, Ohio, assignor to A. G. Schwab & 







































































Sons, Cincinnati, Ohio. 
1928. Serial 27,169. 
years. 


78,526. VANITY CASE. Carrotut K. Mar- 


Filed June 16, 
Term of patent 7 





CELL, New York. Filed April 14, 1928. 
Serial 26,324. Term of patent 7 years. 


78,521. SPOON OR ANALOGUS ARTICLE. 
JoHN M. Krep, Ridgewood, N. J., as- 





signor to Richard Dimes Co., South 
Boston, Mass. Filed Dec. 3, 1928. Serial 
29,093. Term of patent 14 years. 


78,545. POCKET LIGHTER. Emi. SUTHER- 
LAND, Poughkeepsie, N. Y., assignor to 





Twin Coupler Co., Inc., Poughkeepsie, 
N. Y. Filed Sept. 4, 1928. Serial 28,041. 
Term of patent 3% years. 


United States Trade-Marks 
Issue of May 14, 1929 


The following trade-marks are published 
in compliance with Section 6 of the Act of 
Feb. 20, 1905, as amended March 2, 1907. 
Notice of opposition must be filed within 30 
days of this publication. 

Marks applied for under the 10-year “pro- 
viso” are registrable under the provision 
in Clause (b) of Section 5 of said Act as 
amended Feb. 18, 1911. 

As provided by Section 14 of said Act, a 
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fee of $10 must accompany each notice of 

opposition. 

Ser. a 217. THE WapSwoRTH WATCH CASB 
Co., Dayton, Ky. Filed Aug. 17, 1928. 


XSidy Wadsworth 


For Bracelets and Watch Bands. 
Claims use since June 18, 1928. 


Ser. 271,218. THe WapDSworTH WaTCH CASB 
Co., Dayton, Ky. Filed Aug. 17, 1928. 


kbrd Yadadorth 


For Bracelets and Watch Bands. 
Claims use since July 26, 1928. 


Ser. 280,512. Royat JEWELRY Mrc. Co., INC., 
New York. Filed March 9, 1929. 


SUNNYBROOK BLUE: 


No claim is made to the exclusive use of 
the word “Blue” apart from the mark as 
shown in the drawing. 

For Jewelry for Personal Wear—Namely, 
Chokers, Necklaces, Brooches, Bracelets, 
Finger Rings, Earrings, and Bar Pins. 

Claims use since Feb. 1, 1929. 


Ser. 280,579. SPEIDEL Bros., 
R. I. Filed March 11, 1929 


Ee 


For Jewelry for Personal Wear and 
Adornment, Not Including Watches. 
Claims use since March 1, 1929. 


Ser. 280,634. CoHN & ROSENBERGER, INC., 
New York. Filed March 13, 1929. 

For Strings of Pearls, Necklaces, Bracelets, 

Earrings, Finger Rings, Brooches, Bar Pins, 


SUN-KISSED 


and Ornamental Hatpins; and Pins for 
Dress Ornaments, Ornamental Pins and 
Buckles for Decorating Hats, Ornamental 
Shoe Buckles, and Hair Ornaments, Such 
Pins, Buckles, and Ornaments Being Made 
— or in Part of or Plated with Precious 
Metal. 
Claims use since Feb. 20, 1929. 


Ser. 280,635. CoHN & ROSENBERGER, INC., 
New York. Filed March 13, 29. 
For Strings of Pearls, Necklaces, Brace- 
lets, Earrings, Finger Rings, Brooches, Bar 
Pins, and Ornamental Hatpins; and Pins 


SILHOUETTE 


for Dress Ornaments, Ornamental Pins and 
Buckles for Decorating Hats, Ornamental 
Shoe Buckles, and Hair Ornaments, Such 
Pins, Puckles, and Ornaments Being Made 
— or in Part of or Plated with Precious 
Metal. 

Claims use since Feb. 25, 1929. 


Ser. 281,012. MarTIN-COPELAND Co., Provi- 
dence, R. I. Filed March. 
For Lavallieres, Pendants, 


YFAS 


Neck Chains, Bracelets, and Earrings. 
Claims use since March 1, 1929. 


Rete: 


Necklaces, 
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Philadelphia 


Fairly good prices were realized for 
the stock and fixtures of M. Rosenbaum, 
who is retiring from the retail jewelry 
trade after more than a quarter of a 
century at 222 N. Eighth St. The sale 
was held at Samuel T. Freeman & Co’s 
auction store. 

Philadelphia jewelers heard with re- 
gret of the death at Manheim, Lan- 
caster County, of Nathaniel Long, noted 
for many years as a discriminating 
collector of antique silver, pewter, glass- 
ware, china, etc., in which lines he 
executed many commissions for jewelers 
here. His collection of Stiegel glass- 
ware, china, pewter and silver of the 
Colonial period was large and his place 
was a mecca for collectors. 

With the approach of June there is a 
tendency to improvement in the general 
jewelry situation here, especially in 
silver and goods suitable for wedding 
and graduation gifts. Jobbers find con- 
ditions still slow and collections only 
fair. However, the great majority 
report that their April business showed 
a gain in most cases over that for the 
same month in 1928 while the remainder 
held their own for the period. Manu- 
facturers here report a fair demand for 
their goods, it being better however, 
in the western sections of the country 
than along the Atlantic sector. 

Thursday evening May 23, will be 
another red letter day in the store 
annals of S. Kind & Sons when the 
annual dinner and presentation of prizes 
of the store bowling league takes place 
at the Hotel Rittenhouse. Philip Kind 
will preside as toastmaster and guests 
of honor will be Captain Thompson of 
the Philadelphia National League base- 
ball team, and “Don” Hurst, first 
baseman of the “Phillies.” Seventy 
guests ‘including the entire store person- 
nel have been invited and entertainment 
and vaudeville will follow the dinner. 
The “Red” and “Purple” teams now are 
tied for the first honors after a season 
of good bowling. 











Gowns and Jewels Seen at the Spring 
Weddings 
(Continued from page 28) 








ial pump with an ornate tongue of the 
slipper satin and a great openwork 
buckle with a hollow center. Another 
buckle, but one used for the girdle of the 
dress is shown in the silver plaque 
studded with pieces of cabbage-green 
jade. This, the bride’s gift to her at- 
tendants, was used on gowns of trans- 
parent jade green velvet. 

The groom’s gifts to his attendants are 
invariably chosen from among the per- 
sonal jewels for the best man and pocket 
pieces for the ushers. Dark blue, gray 
and green have been used in the scarf 
pins through lapis, frosted platinum and 
agate, jade and malachite, with emer- 
alds, sapphires and topazes chosen from 
the gems. However, a single large but- 
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ton pearl, a small square-cut diamond or 
a small cluster of pearls and diamonds 
with a line of black onyx for emphasis 
are still among the most popular of these 
formal scarf-pins. 

The pocket pieces for the ushers are 
paired to make them still more elaborate. 
They are formed of platinum or gold and 
mounted with gem stones. Cigarette 
holders and automatic lighters, bill-clips 
and pocket folders, memorandum pads 
and gold or platinum pencils are listed 
among the most favored of these gifts. 








Clock Merchandising 
(Continued from page 33) 








hand for the merchant who recognizes 
this trend and will TRADE-UP and not 
DOWN to meet the demand that IS 
HERE. 

“There is a tendency, also, to pur- 
chase the plainer clock. People want 
simplicity in the things they buy. This 
is doubly true for that type of customer 
who patronizes the higher class store or 
shop. 

“We do a very large clock business be- 
cause we carry a stock that is in keeping 
with our entire store. We realize the 
importance of proper window display 
and the vital necessity of appearance of 
the department itself. And, finally, we 
trade up all the time. We sell the best 
first. Customers like it this way—per- 
haps many jewelers believe they don’t.” 








Desire for Jewelry Is Born in 
Mankind 
(Continued from page 31) 








Well, I disagree with them. Man was 
just as quick to beautify his god as him- 
self. The costliest ornaments in exist- 
ence today are in the possession of the 
church and of governments themselves 
as representing the most precious in 
man’s understanding and appreciation of 
art. I would rather live in a civilization 
that tried to make itself beautiful and 
its women charming than in one plan- 
ning how best to kill off an opposing 
race.” ; 

If the words of the speaker will even 
make those who heard him realize for 
a moment the great advantage they 
have in this day of universal competi- 
tion and give even slight thought to 
using this advantage in their merchan- 
dising and advertising appeal, it should 
produce a result alone worth the time 
and money spent for the entire conven- 
tion at which he appeared. 








Aisenstein-Woronock & Sons, Inc., now 
at 20-22 Eldridge St., New York, are 
disposing of their stock of silverware, 
clocks and jewelry and will move on or 
about July 1 to the 15th floor of the 
building at 580 Fifth Ave., corner of 
47th St. In their new quarters the 
concern will handle only diamonds, dia- 
mond jewelry and watches. 
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New York Notes 


(Continued from page 79) 
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accounts. He had nothng to fear. His 
suicide was due to the fact that his 
business had been wrecked and _ his 
health shattered.” 


Albert Kohn, of Theodore A. Kohn & 
Son, 321 Fifth Ave., and Mrs. Kohn, 
left for Europe last week. 


Sanford Cohen, formerly of Good- 
friend Bros., is now connected with 
Maurry S. Sater, importer of precious 
stones, 22 W. 48th St. 

Harry Smolen, importer of pearls and 
precious stones, 48 W. 48th St., accom- 
panied by Mrs. Smolen, will sail for 
Europe, June 1, on the Ile de France 
to visit the precious stone markets. 


Emil Braude, head of the well known 
wholesale jewelry firm of Emil Braude 
& Sons, Chicago, spent some time in New 
York, last week, attending the conven- 
tion of the United Synagogues of Amer- 
ica, the executive committee of which 
he is a member. Mr. Braude was 
joined later by his son, Sidney, and 
after attending to business in the jewel- 
ry trade, Mr. Braude, senior and junior, 
left for Chicago, Tuesday. Before re- 
turning, Mr. Braude, Sr., was a visitor 
to the offices of THE JEWELERS’ CIRCULAR. 

The newest organization in the jewel- 
ry trade met at the Hotel Wentworth 
on Monday evening and officially came 
into being as the “Loop and Tweezer 
Club,” the name finally selected by the 
members. After deciding on the name, 
the members appointed a membership 
committee with the following personnel: 
Will Alsitzer, chairman; Ben Gould and 
Henry Margolies. Several new mem- 
bers were taken into the organization, 
and it was decided to hold meetings the 
first and third Mondays of each month 
at the Hotel Wentworth until other 
quarters are secured. Those interested 
in the organization are urged to com- 
municate with Will Alsitzer, Rosenberg- 
Kolbe Corp., 37 Maiden Lane. 

The check swindlers known as Mr. 
and Mrs. Gwynne, who secured merchan- 
dise in the city by posing as wealthy 
Chicagoans and who were arrested last 
week were given a hearing in the West 
57th St. Court. After waiving exami- 
nation they were held without bail for 
the Grand Jury. The man faces a pos- 
sible life sentence, with three previous 
convictions on his record, while his wife 
is a first offender. This couple, it is 
charged, operated at many uptown 
jewelry stores and met with fair success 
until a warning was issued by Captain 
“Matt” Stratton of the Jewelers Co- 
operative Bureau. Several others fol- 
lowed with the result that an intensive 
search was started for the pair by in- 
vestigators for some of the Chicago 
residents impersonated by the couple. 
Through some furniture found in & 
warehouse, the couple was located in 
Brooklyn where they were arrested. 


























